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Waukesha One 34-ton, and 10 tons of smaller 


transformers — with vehicles, a 


on an total load of 60 tons—to be moved 
seven miles up Deerfield hill—was 

Unusual the task confronting the Utica 
Job Gas & Electric Co. in building a 


new power house. A 120 H. P. 
Waukesha “Ricardo Head” en- 
gine in the 10-ton Linn tractor 
furnished the power to do it. 


Waukesha “Ricardo Head” six cylinder engines 
not only have distinguished themselves by unusual 
power output and high speed performance in bus 
and truck service, but when it comes to “Bull 
Dog” tenacity on a job like the above they are only 
limited by tractive effort. These sixes range in 
size from 70 to 125 horsepower. Write for Six 
Cylinder Bulletin, No. 12325, describing them, 


AUTOMOTIVE EQUIPMENT DIVISION 


WAUKESHA MOTOR COMPANY 
Waukesha Wisconsin 
Eastern Sales Office Acolian Building, 33 W. 42nd Street New York City 





Builders of Heavy Duty Engines for Over Twenty Years 
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Lest We Forget - - Zhere are Stil! More 
Open Cars Than Closed 


Large number of touring models in service and the slight 
attention they receive in present-day merchandising 
programs may work great hardship on dealers. 


By Norman G, Shidle 


HE time for writing an epitaph for the open 

car hasn’t come yet, whatever may be the im- 

pressions gained from statistics of rising closed 
car production and from study of national automobile 
advertising. 

In the years 1923-1924-1925, about 5,752,000 open 
motor cars were produced and sold by American 
manufacturers and this year another million and a 
quarter will be added to the total. Some relatively 
small proportion of these has been sold in the export 
market, but most of them were bought by American 
citizens from American dealers. 

A good many already have been re-bought by deal- 
ers from car owners and are standing in dealers’ 
stocks awaiting resale to other car owners. Hundreds 
of thousands more of this 7,000,000 open car output 
of the last four years will find their way back to 
dealers in trades during the next twelve or twenty- 
four months. Overemphasis on closed cars in both 
manufacturers’ and dealers’ merchandising activities 
is tending to make even more difficult the already 
strenuous used car job which faces the retailers of 
the industry. And anything which complicates that 
problem materially will reflect unfavorably on pro- 
duction schedules of either closed or open cars in the 
long run. 

There has been so much talk about the amazing 


growth in closed car popularity which has character- 
ized sales developments in the last two or three years 
that the relative importance of the open model has 
come to be underestimated to some extent. 

This is due largely to the continued emphasis on 
the fact that the percentage of closed cars built in 
relation to total production is growing by leaps and 
bounds. It is on the tip of the tongue of every speaker 
and writer of automotive trends that closed models 
constituted nearly 60 per cent of the industry’s total 
output last year, that 43 per cent of 1924 production 
was closed; that 34 per cent of 1923 production was 
closed and that the percentage has increased steadily 
every year for a long while back. 

All that is true. The figures record an important 
and significant development. But the open car side 
of the picture must not be lost to view entirely. Stated 
in terms of its actuality rather than in terms of com- 
parison with closed car advances, the continued im- 
portance of the open car in the automotive merchan- 
dising picture becomes apparent at once. 

Assuming that the life of a car is between 7 and 8 
years, it appears that something like 12,000,000 open 
passenger cars will be in operation or in dealers’ hands 
awaiting resale at the beginning of 1927. That means 
12,000,000 open cars still constituting a market for 
replacement accessories and equipment specially 





We are building more closed 
cars now than open cars, but 
that shouldn’t be allowed to 
obscure the fact that of all the 
cars in actual service, 59.1 per 
cent still are open models 











Closed Cars 


HERE is no way of estimating 
with even approximate accuracy 
how many millions the dealers of 
this country already have tied up 
in used open cars taken in trade. 
Altogether they probably have a 
stake in excess of $1,000,000,000 in- 
vested in the open car. That in- 
vestment should be protected. 


Passenger cars registered next 
Jan. 1 probably will number 
about 20,000,000. Of these, 


something like 12,000,000 will 
be of the open types and the 
remaining 8,000,000 

closed models 


will be 














Open Cars 








362 THE OPEN CAR PROBLEM 


adapted to models of this type and 12,000,000 open 
cars, a goodly proportion of which automobile dealers 
are going to have to take in trade and resell before 
they can count themselves assured of a profit on their 
new car transactions. 


Majority Are Touring Cars 


And it must be remembered that, despite the cur- 
rent popularity of the sport roadster, a large pro- 
portion of these 12,000,000 open cars which will be 
in existence in this country on the first of next Janu- 
ary are just common everyday touring cars—or, as 
standard nomenclature will have it, phaetons. 

Granting the greater importance of the closed 
model at present and in the future, examination of 
current advertising and merchandising activities 
seems to indicate lack of full realization on the part 
of manufacturers of what almost may be termed the 
open car problem—an integral part of the used car 
problem. 

Look for a moment at any series of typical manu- 
facturer’s advertising in national media and see the 
tremendous sales drive which is being placed behind 
the closed vehicle, the emphasis which is being given 
to its peculiar advantages and the almost utter lack 
of appeal along lines which might turn the mind of 
at least a portion of the public phaetonwards. 

Two typical recent issues of the Sat-eve-post, for 
example, carried 25 advertisements of automobiles. 
Closed cars were featured to the exclusion of open 
models in 20, or 80 per cent, of these advertisements. 
Open models were pictured in the remaining 5, or 
20 per cent, of the cases—but in every one of the 
pieces of copy relating to open models, a roadster 
was illustrated. 

While manufacturers naturally will feature in their 
national advertising the types and models which seem 
to be in greatest demand and which make the greatest 
immediate public appeal, the fact cannot be downed 
that all of the high-powered merchandising put be- 
hind closed cars and the emphasis on the roadster as 
the prevailing popular open job tends to turn the 
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public mind away from the phaeton and even to set 
up active opposition to purchase of this type of car. 
And yet more than 11,000,000 phaetons probably will 
be running or in dealers’ hands at the end of this 
year. 

The difficulty of moving phaetons in the used car 
market no longer can be considered as recent; it has 
been a recognized and troublesome task for nearly 
two years. So long ago as February 19, 1925, Auto- 
motive Industries pointed out editorially that “the 
great publicity given to the trend toward closed jobs 
is almost certain to have the effect of putting on the 
market an unusually large number of open models 
. . . The emphasis being placed on closed cars will 
influence many people psychologically as well as 
physically to want the type most generally in 
demand.” 

And again, only a few weeks later, March 12, 1925, 
came the statement: “Open cars will be a very im- 
portant factor in the used car market as well as in 
the new car field for many, many years. The situa- 
tion shouldn’t be complicated by too much public 
emphasis on closed types.” 


Production Still Heavy 


Now, a year and a half later, these same statements 
apply with equal force. They are emphasized by 
current open car production activity which, although 
less in proportion to total output than a year ago, 
still constitutes a huge dollars and cents sales value. 

On the basis of figures now at hand it is fair to 
estimate that even in 1926—when closed cars will 
constitute nearly three-quarters of our total output— 
the car dealers of the United States will pay approxi- 
mately $800,000,000 to manufacturers for new open 
cars. 

There is no way of estimating with even approxi- 
mate accuracy how many millions they already have 
tied up in used open cars taken in trade. 

Altogether the dealers of this country probably 
have a stake in excess of $1,000,000,000 invested in 
the open car. That investment should be protected. 

















NEXT WEEK—Special Aeronautic Features 


i hone next few days will be full of 
aviation events of considerable sig- 
nificance to the automotive industry. 
Commercial aviation particularly will 
be given great prominence in the series 
of aeronautical activities which are 
scheduled to be held in Philadelphia 
during this time. 

Automotive Industries, which for 
many years has been the authoritative 
recorder of technical developments in 
aviation and of the major trends along 


commercial flying lines, will cover 
these events completely and accurately. 

The reports will be divided between 
the issues of Sept. 9 and Sept. 16, fol- 
lowing as closely as possible the various 
events with which they deal. In the 
issue of Sept. 9, next week, the features 
of the S. A. E. Aeronautical Meeting 
will be given in full, in addition to a 
‘story describing the opening of the 
National Air Races and other events 
of special aeronautic interest. 
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Jewett Engine Enlarged; Two New Body 
Models Added to Line 


Bore of powerplant increased % in., giving a total piston 


displacement of 185 cu. in. 


Lighter pistons used. ‘Two-door 


brougham and new four-door sedan made with composite bodies. 


By Paul Dumas 


larged range of body models in the Jewett line for 
1927 and several important improvements in both 
coach work and chassis. 

A completely re-designed two-door model called a 
brougham takes the place of the former coach, and, in 
addition, there is announced for immediate delivery a 
new four-door sedan. The other body models, a business 
man’s coupe, and a four-passenger cabriolet roadster 
closely resembling the body of that type on the Paige 
chassis will be added within the next few months. 

The designations “de luxe” and “standard” formerly 
used in connection with certain models to indicate differ- 
ences in finish, equipment, and appointments have been 
discontinued and the line for 1927 will be known as the 
Series 6-45. Prices will be announced later. 

The chassis carries the same component units as last 
year, including four-wheel hydraulic brakes, but the bore 
of the Jewett-Continental engine has been increased 14 
in. bringing it to a diameter of 2% in. with a stroke of 
4%, in. In connection with this change, which gives a 
total piston displacement of 185 cu. in. as compared to 
169 on the former engine, the cast iron pistons have been 
reduced in weight from 23 oz. each, down to 15% oz., 
which has been instrumental in stepping-up the brake 
horsepower to 45 from the former rating of 40. Federal 
Mogul bronze-backed, babbitt-lined main bearings, which 
are interchangeable in the maintenance field without 
hand fitting, now take the place of the former plain die 
cast type. A continuous discharge type air cleaner of 
AC make is now mounted on a vertical extension of the 
Johnson carburetor. 


si Paige-Detroit Motor Car Co. announces an en- 


A device that functions like the rubber. cushion drive 
in the Paige clutch member has been incorporated in 
the New Jewett. The assembly as applied to Jewett is 
of all metal construction, consisting of leaf spring cush- 
ion element inserted between the clutch driven disk and 
the clutch hub. «- > oa it 

Miscellaneous chassis revisions’ ¥nclude change in tire 
size from 29 x 4.75 in. to 30 x 5.25; installation of the 
headlight dimmer control at the center of the new all- 
wood steering wheel, a 2-in. increase in the length of 
the gear shifter handle and the lowering of the running 
boards, which are now 114 in. closer to the ground. 




































The engine has increased bore, in- 
terchangeable type main bearings 
and AC air cleaner 


Front side view of the four-door 

sedan. Note color inserts at win- 

dow recesses and streamline shaped 
headlamps 
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The new bodies are of composite construction incor- 
porating narrow metallic front corner pillars and are 
featured in contour by the generous use of curves, and 
in exterior finish by the utilization of lacquered color 
inserts on the window recesses. The roof line is curved 
from the rounded corners of the rear upperstructure to 
the front, where it is extended to form an integral visor. 








One of the main bearing caps showing method of oil 


supply grooves. The hole through smaller groove 
registers with ducts in casting so as to carry oil to 
the camshaft bearings 


In keeping with this, a similar effect is carried out at 
the rear panel and also forward at the cowl. 

The new four-door sedan is lacquered in marine blue 
with black enamel upperstructure and a cream stripe 
edging on the belt, which is in maxine blue. The marine 
blue window recesses also carry a cream stripe. The 
upholstery in this model is mohair of a gray-blue shade 
with a walnut finished metal trim moulding fastened to 
the top of the front seat backing. Special interior fea- 
tures exclusive to this model are twin smoking sets, silk 
pull cords, robe rail, corner tonneau lights, and silk 


JEWETT ENGINE ENLARGED 
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shades on the rear and also on the quarter windows. 

The two-door brougham, which is provided with ad- 
justable, individual front seats with a fore and aft ad- 
justment of approximately 4 in., is finished in light beige 
lacquer below and in fawn gray above the striped apple 
green belt. The upperstructure is black enamel with 
the window recesses lacquered in a light beige set off 
by a green stripe. Upholstery in the brougham is a blue 
gray corduroy into which is woven a diamond figure de- 
sign. Compared to the former coach the front seat cush- 
ions in this model are considerably deeper. The rear win- 
dow is provided with a silk shade and a single dome light 
is used to illuminate the tonneau. 


Body Features 


Body features common to both models include outside 
door handles inlaid with mother of pearl, remote control 
type of inside handles and rotary regulators on all win- 
dows. Comfort type seat springs are used in all seat 
cushions while foot and arm rests are provided for the 
rear seat passengers. A shirred type small parcel pocket 
is fitted to each front door. 

The interior metal trim in both bodies is walnut fin- 
ished throughout. This includes the instrument board, 
garnish moldings, and the door panels with inlaid effect. 
All instruments are now grouped in an oval panel illumi- 
nated from behind by two bulbs. 

Standard equipment on all models includes, in addition 
to the previously mentioned items, four Weed Levelizer 
shock absorbers, instrument board gasoline gage, auto- 
matic windshield wiper, streamline shaped double bulb 
headlights, rear view mirror, and a combination stop and 
tail light. Artillery wheels are standard with disk type 
optional at small additional cost. 


Bromine Supplies Will Meet Demands for Leaded Gas 


LTHOUGH the possible future expansion in the use 

of ethylized gasoline will greatly increase the demand 

for bromine over present production, the natural sources 

of supply for this element are so numerous that there 

appears to be little likelihood of any shortage or even of 

prices rising to the heights attained during the war 
period. 

In reporting a survey of the world’s bromine sources to 
the American Chemical Society, Carl L. DeLong, Chief 
of the Chemical Division, U. S. Tariff Commission, said 
that there is no telling at present to what extent ordinary 
gasoline will be'ethylized, but if only ten per cent of the 
gasoline now consumed were so treated it would require 
about 9,000,000 Ib. of bromine—a quantity nearly three 
times the maximum production of two years ago. 

The decision of the U. S. Public Health Service that 
there is no reason for preventing the use of leaded gaso- 
line under proper regulation has aroused much discussion 
and speculation, he said, over future supply and prices of 
the bromine which will be required to make the ethylene 
bromine used with tetraethyl lead in fuel. 

The greatest immediate possibility for increasing 
bromine supplies is to be found in sea water, Mr. DeLong 
thinks. The successful extraction of bromine from sea 
water will assure this country of an adequate supply and 
will also provide a flexibility which will mitigate against 
unreasonable prices. 

Following this, Mr. DeLong believes that the next most 
important potential source of domestic supply is the brines 
of the Saginaw Valley, Michigan. Other possible sources 
are the bitterns from the salt works located in the Ohio 


Valley or Pomeroy district, and the Kanawah Valley dis- 
trict of West Virginia. 


It is also possible, Mr. DeLong believes, that bromine 
may be recovered from the by-product bitterns of salt 
production by color evaporation of sea water in San Diego 
Bay, California. Too little attention has been paid in 
this country to bromine content of saline waters he thinks. 
A thorough survey of this subject might reveal large 
sources, at present unknown, of this important chemical. 


Mr. DeLong does not foresee a renewal of the war for 
the world’s bromine market between the United States and 
Germany such as was carried on between 1904 and 1908. 
In Germany bromine is recovered from the waste liquors 
of potash works. Last year about 3,000,000 lb. of bromine 
was produced and it is believed that this quantity could 
be greatly increased if market conditions warranted. 


In France the motor liquors of certain salt works could 
supply from 220,000 to 230,000 lb. of bromine annually 
while some of the French colonies, particularly Tunis, are 
potential reservoirs. 


The Dead Sea, says Mr. DeLong, offers one of the 
largest sources for bromine, but its location, climatic con- 
ditions and the religious associations connected with it 
have been a barrier to operation. 


In conclusion, he said that there is no occasion to fear 
that prices for bromine in the near future will reach the 
high level that existed during the war period. So far as 
can be seen now any scarcity of bromine which may arise 
will result from unexpectedly high demand for leaded 
gasoline. 
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Nash “Special Six” 


365 


is Now Equipped 


With 7-Bearing Crankshaft 


Also has four-point engine suspension and new clutch, water 


pump and fan. 


engine of new design equipped with a 7-bearing 

crankshaft. The Nash Light Six and the Advanced 
Six were previously equipped with T7-bearing  en- 
gines so that the whole Nash line now offers this type 
of engine. Prices on the Special Six line remain the 
same as before. 

The valve mechanism is substantially identical with 
that of the previous model but the valve size has been 
increased and the cylinder bore has been changed from 
31% in. to 34% in. Other changes include four point sus- 
pension, a new clutch, a new water pump and new fan. 

The Special Six motor now also has an “agitator” on 
the oil pump to prevent ice from clogging the oil pump 
screen, a special crankcase breather, and a muffler in 
which the exhaust gases come in contact with the outer 
shell first to insure greater quietness and reduce the 
back pressure. 

The new crankshaft has bearings of the following 
dimensions: No. 1, 24% in. x 24% in.; Nos. 2, 3, 5 and 6, 
2% in. x 114 in.; No. 4, 24% in. x 1 15/16 in.; No. 7, 2 
in. x 24% in. The gear type oil pump is mounted at the 
lowest point of the oil reservoir and forces oil to all 
bearings. Oil also goes through the oil pressure relief 
valve inside the crankcase to two catch basins, one in 
the front and one in the rear portion of the crankcase. 
These basins are provided with screens through which 
the oil drains back to the main oil compartment in the 


'T ene Nash Special Six is now being offered with an 


Valves are larger. Cylinder bore is increased. 
All models finished in two-tone colors. 


Prices are unchanged. 


bottom of the crankcase where the pump is located. 

Through ducts in the crankshaft, oil is carried to the 
connecting rod bearings. Leakage of oil from the bear- 
ings is not depended on for cylinder wall lubrication, 

















The seven-bearing crankshaft is drilled for pressure 
feed from the main to the connecting rod bearings 


the connecting rods being designed with two small holes 
which, once per revolution, line up with a duct in the 
crankshaft. When this happens;- the: full force: of the.: 
pump is brought into play and two pencil-like streams 
of oil shoot on the walls, one at each side of the cylinder. 

In the production of the engine this feature is checked 
by the application of pressure to the oil line and the 
crank is turned to see that holes in the connecting rods 
register properly to give each cylinder its streams of oil 
for a brief interval at each revolution. This also tests 
the connections to insure against leaks. The oil metered 
in this manner also lubricates the piston pin while the 
camshaft bearings get lubrication through ducts in the 
webs of the crankcase. Oil to the overhead valve mecha- 

















The new Nash Special Six four-door sedan finished in two-tone color combination 
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nism is taken through the oil filter, which is mounted on 
the right side of the engine. 

The crankcase breather, which was recently incorpo- 
rated in the Advanced Six, consists of a pipe which car- 
ries crankcase vapors below the car where they will not 
find their way into the body of the car. The breather 
also has another function. The opening of this pipe is 
toward the rear on both the Special and Advanced Six 
so that air rushing by due to motion of the car has an 
ejector effect which tends to draw water vapor and fuel 
vapors from the crankcase. This is said to reduce to a 
great degree the collection of moisture in the oil by 
drawing off the water vapors before they have a chance 
to, condense. 


Rubber Engine Supports 


The engine is set on rubber cushion supports located 
on two substantial cross members. The motor torque is 
also cushioned by a special flexible drive plate employed 
in the new clutch. Quiet operation and smooth applica- 
tion of power are attained with this construction. This 
clutch carries two friction rings on a metal disk which 
in turn is mounted on a resilient composition disk at- 
tached to the hub which drives the clutch shaft. Quiet 
operation and smooth application of power are attained 
with this construction. 

The new water pump is of the same construction as 
the one on the Advanced Six and is driven at the front 




















The four point suspension which stiffens the frame 
retains the rubber mounting for the engine 


NASH SPECIAL SIX 
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Phantom view of the 
redesigned Nash 
Special Siu engine 
with seven-bearing 
crankshaft 





The clutch is of new 
design with a torque 
cushioning device 











end of the camshaft. It was driven at the rear of the 
generator on previous models of the Special Six. The 
location at the front is ideal from the standpoint of 
rigidity, alignment and freedom from leakage. 

The new fan is internally self-lubricated by means of 
two gears which force oil to the bearing surface of the 
fan spindle much after the manner in which the con- 
ventional gear type oil pump works. Oil is carried in 
the pulley which is hollow and provides a convenient 
reservoir. The gears then pick up the oil from this 
annular oil chamber and force it through the fan bearing. 
The oil returns to the reservoir after passing through 
the bearing. An oil slinger prevents loss of lubricant 
at the end of the pulley. 

In addition to the features exclusive to this model 
there have been added a number of improvements which 
were recently incorporated on the Advanced Six. These 
include an instrument panel of new design and double 
filament lights of depressable beam type. The light 
switch is mounted on the steering wheel. Combination 
stop and tail light, artistic winged emblem on radiator 
cap and a thermostat in the cooling system are other 
new features. 

The new instrument panel is oval in shape and carries 
the speedometer in the center. Below the speedometer 
is the ammeter, while the oil pressure gage is at the 
right and the hydrostatically operated gasoline gage at 
the left. A light under the glass illuminates all instru- 
ments without giving annoying reflections. Below the 
instrument panel is the carburetor heat control, which 
is now the same as on the Advanced Six. 

In the chassis no changes have been made except in 
the four point engine support previously mentioned and 
in simplification of the rod construction from the cross 
shaft to the front wheel brakes. A single rod is now 
used instead of the double rod and intermediate lever. 

The Special Six coupe is now made with a steel rear 
quarter instead of the fabric construction formerly em- 
ployed. The two-tone color scheme is also used on all 
Special Six models, open and closed. 





BRITISH manufacturer has recently introduced 
something of a novelty in the form of a wooden 
automobile bumper, constructed from round ash spars. 
By using two sections, connected at the middle by a 
length of steel tubing, the bumpers are made adjustable 


as to length. They are furnished in colors or natural 
finish. 
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Just Among Ourselves 


No, No; They’re 
Not Automatic 


()CCASIONAL misprints 

adorn the pages of most 
magazines, our own included. 
Sometimes these errors are 
serious, but other times they’re 
just a bit humorous. In Herbert 
Casson’s_ British publication, 
“The Efficiency Magazine” we 
found one which gave us a smile 
and then set us to thinking. Re- 
viewing a recent book, “Auto- 
motive Giants of America,” the 
title was printed as “Automatic 
Giants of America.” We get a 
smile because the careers of the 
big automotive executives de- 
scribed in this volume indicate 
that these men are anything 
but automatic. Quick thinking, 
ability to adapt themselves to 
rapidly changing conditions and 
circumstances and mental agil- 
ity of a high order has charac- 
terized the activities of most of 
these men. The industry which 
they have created has been auto- 
matic to an unusual degree, but 
the men themselves — giants 
though they may be—certainly 
are the antithesis of automatic. 


The Men Who 
Haven’t Time to Read 


[NX the same issue of the same 

publication we ran across 
several paragraphs expressing 
somewhat virulently an opinion 
worth thinking about. “In every 
trade and profession,” Casson 
says, “there is some phrase that 
is thrown at you so often that 
you are fed up with it.” Then 
he continues, “Personally the 
phrase that I am fed up with is, 
‘Of course, I have no time to 
read. When a business man 
tells me that, I cut him off. Such 
a man is too stupid to waste a 
single minute on. Nothing can 
be done for him except to wait 
until his son grows up and takes 
his place.” A bit harshly and 
somewhat inaccurately ex- 


pressed, as is characteristic of 
this writer, the idea has in it 
much of truth. In so complex 
and industrial and social world 
as that in which we live, man 
who relies purely upon personal 
experience and the results of 
personal contact inevitably must 
have a very limited mental back- 
ground from which to work, 
simply because it is physically 
impossible for him to experience 
personally or to hear casually 
all the things he needs to know 
if his current problems are to 
be solved properly as a phase 
of the complex social and indus- 
trial scheme of which they are 
a part. 


Frequent Color Changes 
Appeal to Women 


"THE average man scoffs at 

the oft repeated assertion 
of the average woman that she 
“has nothing to wear.” He goes 
along day after day without 
giving much serious or thought- 
ful consideration to his clothing 
and finds it difficult to reasize 
the amount of attention a vast 
majority of the fair sex con- 
sider it worth while to give to 
change of raiment. But many 
men, at least in the automobile 
business, have been giving 
more attention to what the 
woman wants in motor cars, 
whether they stop to bother 
about why she wants them or 
not. And there are some indi- 
cations that the feminine prac- 
tice of trying to appear in the 
same dress as infrequently as 
funds will permit may become 
body coloring practice for 
automobiles. 


* * * 


Blue Today, 
Gray Tomorrow! 


T least one company at the 
present time makes a prac- 
tice of rotating a standard set 
of about five color combinations 


from one model to another 
every three months. Another 
holds weekly conferences of its 
factory’ sales staff to discuss 
how various color combinations 
are going in different parts of 
the country, to check up on 
sales of various combinations 
and make decisions as regards 
the advisability of making 
changes. When changes are de- 
cided upon, usually they are 
made within a few days. And 
nearly every factory today 
thinks little of changing color 
combinations on a model sev- 
eral times a year. Once upon a 
time—not so many years ago at 
that—the idea of changing the 
colors on a model before a new 
model was announced might 
have been considered as revolu- 
tionary. In fact there was a 
time when changed colors were 
said to constitute new models 
on some lines. But not any 
more. 


* * * 


Automobiles to be 
a Babson Topic 


[_ 00OKS as though the auto- 

mobile business was going 
to have a prominent place in the 
discussions at Babson’s 13th 
Annual National Business Con- 
ference this year. Installment 
selling trends in the automobile 
and other industries is on the 
program for the Sept. 13 ses- 
sion. Babson never has ap- 
peared particularly sympathetic 
with nor optimistic about the 
automobile business in the past, 
but perhaps its continued pros- 
perity in the face of continued 
prophesies of disaster from va- 
rious sources has changed the 
situation somewhat. Edsel 
Ford, E. V. Rickenbacker and 
E. S. Jordan are on the program 
to talk about the outlook for 
air and motor transportation, so 
the automotive industry is as- 
sured of competent and ade- 
quate treatment of its present 
condition and future possibili- 
ties.—N.G.S. 
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Conditions Seen as Favorable for 
Good Fall Business 


August sales of cars and accessories satisfactory in most 
districts and indications are that September will 
witness gradual acceleration in all lines. 


ARKET conditions of a favorable character are 
M reported from practically all parts of the United 
States following the presentation of new fall 
passenger cars. Public attendance at showings of the 
new cars has been consistently large and there has been 
a reasonably good run of buying both for immediate 
delivery, where possible, and for deliveries after Sept. 1. 
To some degree the buying indicated a demand that 
had been help up in expectation of the new cars. With 
the arousal of new interest in both public mind and in 
selling effort, reports from leading cities indicate that 
the fall market may be expected to run consistently 
good for most lines of cars. 

The used car situation appears to be in hand. Though 
there are fairly high stocks of used vehicles and sales 
of new cars in practically all cases involve further trades, 
the rate of resale is fair and the stocks for the most 
part are of cars in good salable condition. Most of the 
used cars are reported as of more recent manufacture 
and offered at fairly high prices. 

General economic conditions in the several territories 
are reported favorable for good automobile business. 
This applies to both agricultural and industrial districts. 
Sales in the south and middle-west are reported to be 
opening up with the harvesting of good crops. 

Reports from leading cities follow: 





CHICAGO 











T is expected that the curve of retail passenger car 
sales in the Chicago district will begin an upward 
turn again this month and dealers are preparing to make 
the best of the anticipated improvement in buying in- 
terest. The pleasing reception accorded new models 
through a period which normally is dull is accepted as 
an indication that buying interest will be relatively 
strong not only for the next thirty to sixty days, but 
for the remainder of the year. Many Chicago retailers 
are predicting that this will go down on record as the 
biggest “last half” they have ever enjoyed, which also 
is to say that they expect to close their books Dec. 31, 
on the biggest year on record. 

Of course there are spots in the picture, but on the 
whole it looks highly pleasing. While sales have been 
tapering off steadily since the peak in May, the first 
eight months ran ahead of the same period of 1925. 

August’s slump, compared with July, was definitely 
perceptible, but not large, a cheerful pick-up being 
1oticed the last few days of the month, indicating a 
strong advancement into September. Truck sales again 
followed the trend of passenger car sales for the month, 
jJropping off slightly from the score made in July. 
Wholesalers and retailers handling trucks, however, 
hope for an improvement as Autumn advances and as a 


general increased activity broadens operations of busi- 
ness concerns using commercial vehicles. Generally 
speaking, business conditions in this section are good 
and business men feel cheerful over the outlook. 











BOSTON 





OTOR car sales began to curve upward after the 

middle of August. This was due to the fact that 
buyers awaiting the newer models had seen them and 
satisfied themselves regarding what they wanted. Deal- 
ers say they could have sold more cars if they could have 
obtained heavier deliveries of some of the new models. 
Many prospects wanted new models right away and a 
two or three weeks wait did not appeal to them. Dealers 
whose factories have not announced 1927 models, how- 
ever, say that sales are going along satisfactorily. 

Used cars have had a fair sale. In anticipation of new 
models coming in, dealers have been trying to clean up 
the used cars and have refused to do much trading so 
that they might have a larger margin to work with when 
the 1927 lines arrived. 

Truck dealers state that business in August was fair. 
Accessory men report they have been doing a pretty good 
business, and by watching their bills they have done very 
well. Collections are slow. Tire sales have been going 
along remarkably well. 





PHILADELPHIA 











UGUST remained in line with the other seven months 
of this year and recorded an increase in new car 
sales over the same month last year, total sales being 
estimated as about equal to the 3815 recorded in July 
of this year. For the first eight months a consistent 
month-to-month gain has been made and sales exceed 
those of the corresponding period last year by approxi- 
mately 5000 cars. Stocks are very low, considerably less 
than for the same time last year. 
Used car sales were virtually at a standstill in August. 
A few closed cars were moved but otherwise business 
was exceedingly dull. The low price of new cars has 
hurt the used car market. 





BALTIMORE 








N element of sluggishness was noticeable during a 
large part of August, according to many of the 
retail car dealers. The monch showed some decline from 
July business but was better than August of last year. 
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New car stocks continue to be kept in good shape for the 
most part. 

The used car situation is not quite as good as it has 
been for the last few months, according to some of those 
familiar with the trade. This, they claim, is largely 
due to the number of repossessions, which has thrown 
the used cars on the market. Quite a few of them are 
being moved, however, and there does not seem to be 
any fear that the situation will become serious. 

August brought about quite an improvement in the 
truck business as compared with July. There was a 
steady increase in the demand and dealers managed to 


keep their stocks in excellent shape. The accessory busi-. 


ness also was satisfactory during the month. 

It is generally conceded that the August business in 
practically all lines would have been much better had 
the weather been more favorable. Following a long 
spell of hot weather the latter half of the month brought 
rains which continued for a large part of two weeks. 
Dealers believe that had this situation not obtained their 
sales would have been better. 





CLEVELAND 











UTOMOBILE distributors and dealers here found 
August one of the poorest months for sales in sev- 
eral years. This applies to both passenger cars and 
trucks. Early announcements of new models have not 
helped business to the extent anticipated and automobile 
merchandisers now question the advisability of factory 
announcements of new cars so early in the season and 
during the vacation period. 

Uusually there is a fairly active used car market in 
August but this did not materialize this year. 

Many of the distributors and dealers are devoting 
much of their time to making new sales outlets through 
dealers and sub-dealers in the rapidly growing outskirts 
of the city—as well as in smaller towns in their terri- 
tory. 

At the factories better conditions are _ reported. 
Chandler executives are well pleased with the reception 
given their new models and the plant is running full time 
with overtime in some departments. It is claimed that 
the plant is 2,500 cars behind in orders. Stearns is 
making about the best sales record in its history and 
Peerless is in an unusually satisfactory condition. The 
automotive jobbers are just about even with last year. 





PITTSBURGH 











HE trend of sales of new automobiles during August 

in the Pittsburgh and western Pennsylvania dis- 
tricts was irregular, indicating that some makes of cars 
have been increasing in popularity, to the decline of 
others. On the whole, the new models have failed to 
excite much comment, with the possible exception of one 
middle-class car in which there has been active interest. 
According to some dealers, the public has come to ex- 
pect refinements in automobiles and are not surprised 
when they appear. 

August was a slower month with the highest priced 
cars than other groups, due to many prospective buyers 
being away. Thus, these cars fell below July in sales, 
although a normal business was declared to have been 
done. One leading distributor of a high priced car de- 
clares the first eight months was on the basis of an 


average year. 


{n the middle-priced field a line showing new models 
had an excellent month. August was as good as July 


MARKET CONDITIONS 369 


and better than last August. The year to date has been 
better than 1925. Another car in the same class and 
competitive, despite some new models, has not done as 
well. 

A new type of light car continues to find favor here, 
but a long-established four-cylinder model of the big- 
gest maker continues to find business exceptionally good. 

In the light truck field, business was fairly good in 
August, with a slight increase shown over the same 
month last year, yet falling a little behind July. The 
heavy truck field is declared slow, with business below 
July and below the same month last year. A pick-up 
usually comes here in the fall with the start of the coal 
season. 

Tire and accessory business is fair. General trade 
conditions are average. Retail trade is slow, but mill 
operations are high. 





DETROIT 











NTRODUCTION of improved models by a number of 
automobile manufacturers during recent weeks has 
proved a sales stimulus, according to a number of lead- 
ing distributors in Michigan, who are of the belief that 
new records will be set up for this time of the year. 
The people of Michigan, being so close to the industry, 
are perhaps more keen to note impending changes and 
for that reason sales in Michigan showed a marked de- 
crease in July while new interest was displayed during 
August with the introduction of the new lines. 
Employment conditions in the manufacturing centers 
of Michigan are exceptionally good and reports from the 
rural districts indicate that Michigan farmers will enjoy 
a bountiful harvest, all of which tends to indicate that 
automobile sales should continue strong during the fall 
months. 





BIRMINGHAM 








HE automobile business continued good through the 
month of August. Dealers say the introduction of 
a number of new models by various manufacturers has 
done much to hold up sales. Though August is usually 
a slow month in most businesses, automobile dealers 
reported that it had been profitable for them in Birming- 
ham and surrounding territory. Business has not shown 
any great gains over July, but it has more than held its 
own in comparison with the month preceding and shows 
an advance over August of last year. 

Dealers who have been lucky enough to have new 
models to show, and that includes quite a few of them, 
say that business has been decidedly accelerated by their 
appearance. They are optimistic over the reception ac- 
corded by the public. Several of the dealers held special 
showings of the new models in their showrooms and 
these were well attended. 

The demand for larger cars has been good through- 
out the month, but the greatest increase has been in the 
smaller car field. The trend, dealers declare, is unmis- 
takably toward the lighter car with speed and smart 
lines as its best sales talking points. 

The demand for used cars has been steady and fairly 
good, though nothing to brag about. It has continued 
on a par with the demand that was reported last month, 
however. At the present time there is not the surplus 
of used cars in this market that there was several 
months ago. 

Credit conditions are excellent in and around Birming- 
ham. There have been a few repossessions on used cars, 
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but practically none on the new cars sold here. The 
credit service of the local association reduces bad sales 
to some degree and makes business more stable. 

Tires, accessories, and supplies dealers say that busi- 
ness is excellent and that the reports from their shops 
are reflections of the general prosperity that is noted 
throughout the section. Truck dealers report that busi- 
ness continues good, about on a par with last month. 
They say their business is a reflection of the general 
expansion and growth that is reported in all lines in 
this section. 





| CHARLOTTE 








PTIMISM characterized the automotive trade in the 

two Carolinas at the advent of the fall season, 
which brought bright prospects of an early brisk upturn 
in demand in all lines. The supply of new cars im- 
proved somewhat the latter part of August and those 
dealers who had been deferring deliveries of some models 
for short periods were filling new orders promptly early 
in September. Some of the dealers have accumulated 
small stocks of new models, it was reported, while repre- 
sentatives of some lines indicated that they might not 
acquire a reserve of new cars for several weeks. 

While competition was about as vigorous as it could 
be made, in keeping with good business judgment, all 
dealers in this territory are enjoying a fairly satis- 
factory division of the retail trade, though it was under- 
stood the turnover by dealers in the higher priced lines 
is not increasing as rapidly as that for the medium and 
low priced lines. The sales of the relatively new lines, 
which might be classed as competitors of Ford, are 
better than the representatives here had expected. 

The used car situation is satisfactory, but dealers are 
not bidding for used cars. Consistent efforts are being 
made by all dealers to bring about sales involving the 
acceptance of used cars with preference being shown to 
closed models. Sales of used open cars now are being 
pushed in anticipation of a let-up in the demand for 
such jobs when cooler weather arrives. 

Much of the recent substantial increase in the buying 
of automotive lines is attributed to the approach of the 
harvest season, which will release many millions of dol- 
lars of wealth now represented in maturing crops of 
cotton, tobacco and corn, with a consequent quickening 
in all lines of business. 

Dealers in tires, accessories and supplies are sharing 
in the improved automotive trade. The tremendous vol- 
ume of tire repair work is continuing to retard sales of 
new casings and tubes. 





DALLAS 











GOOD crop outlook favorably influenced automotive 
business in Texas and parts of adjoining states 
during August. 

New car sales were about five per cent better than for 
the preceding month and a little above the same month 
last year. Resales figured materially in the volume of 
business—last year’s cars being traded in for new 
models. Wholesalers are supplying most dealer demands 
readily while retailers are not hampered with great 
numbers of used cars. 

Sales in rural districts showed a good increase. Out- 
look for business the remainder of the year is bright. 

Used car sales are holding up well. Dealers, however, 
are carrying fairly heavy stocks. The legitimate dealers 
are handling nothing over four years old and are re- 
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conditioning everything. This branch of the business is 
reported fair in the rural districts. 

Heavy shop equipment has been moving slowly al- 
though the trade is fair in small tools. Accessory sales 
in August were slightly ahead of July. Dealers are in- 
clined to handle only standard products and the jobbers 
are cutting down on other lines. Tire sales during 
August were 10 per cent above July and 15 per cent 
better than a year ago. Dealers are cautious about over- 
stocking. A trend toward the development of chain 
stores in this field is noted. 

Trucks have been moving slightly better than a year 
ago. 





SALT LAKE CITY 











EW models were well received. One distributor and 
dealer said they did not expect to catch up on 
orders till Christmas. Another said reception was 50 
per cent better than for Iast year’s new models. A short- 
age of cars in the new models is holding up business. 
The used car problem is becoming acute again. A dis- 
tributor who some months ago said used cars were giving 
him no trouble, now describes the situation as serious. 
Keener competition this year is declared to have forced 
dealers to be more liberal with trade-ins than they ought 
to have been. Used car prices are falling. The general 
outlook for business is considered good. Crops are not 
as heavy as they were last year, but they are still normal, 
while the metal mining and smelting industry is in fine 
shape. The tourist business has been heavier this sea- 
son that ever before. 
The truck business held up well during August. The 
outlook for the truck business in the next month or two 
is regarded as excellent. 





LOS ANGELES 











ITH record crowds responding to showings of 
new models and a strong buying tendency appar- 
ent, Southern California enjoyed very satisfactory 
August business. Although there was a marked short- 
age of cars, with stocks at a minimum, making for de- 
layed deliveries, registration ran ahead of August last 
year, and July this year. Used car stocks showed con- 
siderable increase during the month, although not 
reaching serious proportions. Truck sales were ahead of 
July, but not up to August last year. 
General indexes reflect good business conditions 
throughout most of Southern California. 





DENVER 











OR the first time in years Colorado has excellent 
crops, a big acreage and a good market all at the 
same time. Wheat harvesting has begun with the largest 
acreage in years, and a good price offered. Threshing 
reports indicate an exceptional yield. The beet acreage 
is at least twenty per cent in excess of anything ever 
experienced and in Northern Colorado the contract price 
shows the same increase. Potatoes are good, and gov- 
ernment reports indicate a shortage of crop elsewhere. 
All these things are beginning to be reflected in car 
sales. August was a banner month in new and used 
cars, and trucks as well. Many farmers are buying 
trucks for hauling crops to market and sales in all lines 
during August were greatly in excess of July, and of the 
(Continued on page 397) 
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Two views of the new Model C 


Autocar which follows conventional 
design in regard to engine position 
and exterior appearance. The com- 
will continue its standard 
models which have the engine under 
the driver’s seat and are distin- 
guished by the absence of a hood 










pany 


Autocar Brings Out New 





Model With 


Engine in Front of Driver 


Truck of conventional design is added to company’s line. Short 
wheelbase models with powerplant under seat to be continued. 
New 1% ton delivery car also to be offered in near future. 


HE Autocar Co. of Ardmore, Pa., has recently ex- 
tended its line of trucks to include a model of con- 
ventional design with the engine mounted under a 
hood in front of the driver’s seat. The company, in an- 
nouncing the new model, stated that it has no intention of 
discontinuing the other models which it has been build- 
ing for 18 years, in which the engine is placed under the 
seat, as the short wheelbase and corresponding ease in 
handling in present day traffic are features which many 
users insist upon. 

The new model is different in appearance only. The 
same four-cylinder engine, the same transmission and 
the same rear axle are incorporated, all units of which 
are built in the Autocar factory. The radiator core is 
the same with the exception that a new radiator shell 
has been adopted with an aluminum tank top. The lamps 
are carried in the radiator side columns. The water cool- 
ing capacity is 7 gal. 

On the short wheelbase chassis the frame is 5% in. 
deep, whereas the same model with the engine out front 
carries a 7 in. frame. 

On the C-K model, illustrated, the wheelbase is, natu- 
rally, longer than on the same model with the engine- 
under-the-seat, the increase being 34 in. This gives the 
same body length and allows the interchangeability of 
bodies. The price of the new models is the same as the 
engine-under-the-hood models. 

The company recognizes that conventional design is 
preferred for certain kinds of hauling while in other 
fields the preference is for the short wheelbase model. 
The price of each of the “conventional models” is the 
same as its prototype on the shorter wheelbase. 

Although standard S. A. E. dimensions are adhered to 
in connection with the cab specifications, slightly more 


room is obtained in cab arrangement on the “conven- 
tional design” by offsetting the dash 3 in. at the front, 
thus making the distance between the dash and the heel 
board 49 in. 

A slight change in design has also been made in the 
braking system, which calls for two brakes side by side, 
both internal expanding. These operate independently © 
on the rear wheel in such a manner that when the foot 
pedal is depressed all four brakes come into operation. 
When the emergency lever is applied a slip link connec- 
tion expands only one brake shoe on each rear wheel. 
In other words the so-called emergency brake lever is 
only used for holding the vehicle when the engine is not 
running. The contention is that emergency brakes are 
not used as a rule anyway, and the construction elimi- 
nates some of the linkages, at the same time providing 
extra braking surface on the foot brakes. 

The Autocar Co. also will announce soon a Model “A” 
delivery car, 14% ton capacity. This model is now being 
put under a test which calls for the continuous operation 
of the vehicle for a week, day and night, without stops, 
between Ardmore and Pittsburgh. A full capacity load 
is carried. This new model will be of “conventional de- 
sign” and distinctly smart in appearance. 





“ OOPERATIVE ADVERTISING?” is the title of a re- 

port just issued by the Policyholders’ Service Bu- 
reau of the Metropolitan Life Insurance Co. The report 
takes the form of a review of the methods employed by 
some of the most successful users of cooperative advertis- 
ing and draws some interesting conclusions as to the cir- 
cumstances in which this form of advertising may be used 
to the best advantage. 
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The Edsel Ford 
Trophy. Formed 
of solid silver, 36 
in. high 


By Leshe S. Gillette 


HE Second Commercial Airplane Reliability Tour 

for the Edsel Ford Trophy applied the acid test 

to modern freight-passenger planes and their suit- 
ability for covering long distances on a regular schedule 
—and the planes met that test successfully. The contest 
demonstrated conclusively the practicability of air travel 
and also fostered the development of several new trends 
in commercial airplane design. 

Reviewing the mechanical details of the machines, an 
outstanding feature was the number of planes employing 
landing wheel brakes. Up to the present wheel brakes 
have been found only on the larger types of planes and 
it is surprising to note their popularity among the lighter 
machines. According to notes taken on the field prac- 
tically 25 per cent of the planes were provided with 
mechanically operated wheel brakes while the divided 
form of under-carriage is becoming more general, 58 per 
cent of the machines being so equipped. Conforming to 
general expectations a marked increase in the number 
of metal propellers was noticeable, approximately 60 
per cent of the planes being so fitted, with the number of 
duralumin propellers greater than the number of the steel 
blade type. The two types differ materially in design. 

From the standpoint 
of comfort one can 
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Planes on Ford Tour Reflect 
New Trends in Design 


Landing wheel brakes, self-starters and 
metal propellers coming into general use. 


20 of 24 machines finish. Beach winner. 





The new Ford “flivver” plane which caused unusual 

interest when muking its appearance during the start 

of the tour. It is powered with a 30 hp. air-cooled 
engine und carries one person 


ably with those of our present-day closed automobiles. 

At least two machines were fitted with folding wings 
while the use of engine starters has become almost uni- 
versal. One also finds the trend toward monoplanes 
becoming greater, over 20 per cent of planes of this type 
being present. Steel fuselages were found on almost all 
machines. 

There was a noticeable absence of obsolete type ma- 
chines in the tour. A few machines were present which 
bore the ear-marks of being of war-time design but they 
had been cleverly adapted to commercial use and in their 
respective spheres will doubtless be satisfactory. 

Many of the planes were powered with the faithful 
Curtiss engines of war-time design and the outstanding 
feature in this direction is the unusual performance of 
planes so equipped as compared with planes of three or 
four years ago which used the same type powerplants. 

Compared with one 
year ago there is a 





find a marked increase 
in the number of to- 
tally enclosed cabin 
planes wherein the 
pilot is placed within 
the cabin ahead of the 
passengers. In certain 
of the planes of this 
type provision is made 
for heating the cabin 
while ‘the interiors 
compare very favor- 





decided increase in the 
number of modern type 
engines employed; the 
table embodied in this 
story shows the aver- 
age to run slightly 





Capt. E. V. Ricken- 

backer (with flag) 

starting the planes 

on their 2584-mile 
tour 
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higher than 20 per cent. 

Many of the planes 
entered in the tour were 
of most recent develop- 
ment. Among these may 
be mentioned the Ryan 
monoplane, which flew 
from the Pacific Coast 
to participate, the Fair- 
child enclosed cabin folding-wing monoplane, and the 
Hess plane. Other machines developed this year and 
also the center of interest were the enclosed cabin Stin- 
son-Detroiter, the folding-wing Verville-Airster, and the 
new Mercury. Such planes as the Travel-Air, Waco and 
Swallow made their appearance in last year’s tour and 
except for refinements in design are basically the same 
as the 1925 planes. The Driggs monoplane which has 
distinguished itself remarkably well in recent “light” 
airplane contests has been cleaned up generally in design 
and in spite of its 20 hp. engine made a remarkably good 
showing. 

Twenty planes, all of the single-engined type, finished 
the two-weeks’ tour after stopping at 14 mid-western 
cities in the 2600-mile circuit. During the trip adverse 
weather was encountered repeatedly while the fact that 
several of the landing fields visited had been prepared 
only recently presented additional hazards to the planes. 
Nevertheless most of them maintained a good schedule 
all the way through. 

First position was awarded to Walter Beach flying a 
Travel-Air plane powered with a 200 hp. Wright air- 
cooled engine. Louis Meister in a Verville-Airster plane 
was second while third place was awarded to Eddie 
Stinson flying the Stinson-Detroiter enclosed cabin plane. 
The first three planes were fitted with the same make 
and type of engine and also all three had mechanically 
operated brakes attached to the landing wheels. 

The best time in last year’s race was made by a Ford 
No. 30 plane and the Ford Trophy was not awarded. 
This year, however, it will go to Beach, to remain in his 
possession until the next tour, and his name will be 
engraved upon it. Under the conditions of the tour, any 
person winning the cup three consecutive years comes 
into permanent possession of it. 

Several changes were made in the manner of conduct- 
ing the tour as compared with the style adopted last 
year. For 1926 the scores were not computed on the 


Below —A_ Travel-Air 
plane of this type was 
awarded the _ highest 
score. The engine is a 
Wright 200 hp. and 
wheel brakes were fitted 


FORD RELIABILITY TOUR 





View of the new Ford three-engined plane, showing the manner 
of mounting the 200 hp. Wright air-cooled engines 
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regularity of schedule 
and the best’ speed 
alone, but several other 
factors including the 
load carried, piston dis- 
placement, time to “un- 
tick” and “stick” were 
also considered. In air- 
plane parlance, the time 
to “unstick” or “stick” means the time required for the 
airplane to be clear of the ground after it gets the signal 
to open the engine from a standstill start, and the time 
required for the plane to come to a complete rest after 
the wheels first touch the ground in landing. Points 
are based on the following formula applied to each ma- 
chine participating in the tour: 


Contest Load x Speed 50 


- : - = Points 
Stick plus Unstick * Piston Disp. ne 





To give the plane manufacturers more time to exhibit 
and demonstrate their planes in the cities along the route, 
the duration of the tour was extended from the one week 
circuit of 1925 to two weeks this year. For two days 
prior to the start of the contest all participating planes 
were required to pass the flying tests and to be weighed 
in, loaded, and checked. During this time, the gigantic 
hangar just erected by the Ford Motor Co. for the use 
of its planes on the regular air lines was employed to 
house 30 planes connected with the tour. 

At the final line up, 24 planes actually hopped off on 
the tour, each plane being signaled away at one minute 
intervals by Capt. E. V. Rickenbacker in the presence of 
Henry Ford, several Government officials, heads of the 
air mail aeronautical bureau and prominent citizens, in- 
cluding the Mayor of Detroit. Two planes were detailed 
to escort the tour ships; these were the new Ford triple- 
engined 10-passenger plane and a Douglas Transport 
with Liberty engine. In addition to newspaper men the 















— The Swallow plane 
which made a good 
showing in the tour. It 
is powered with a 90 
hp. Curtiss engine 





Above—The Verville 

Airster plane. A ma- 

chine of this type se- 

cured second place in 

the tour. The plane has 

folding wings and 
brakes 
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larger plane carried 
guests of the Ford 
Motor Co. while the 


referees and other offi- 
cials of the tour were 
taken in the Douglas 
ship. A formation of 
the latest Curtiss pur- 
suit ships from Self- 
ridge Field also ac- 
companied the flyers 
on the first leg of the 
tour. 





ee ae 


Referring to the ac- 
companying photo- 
graph of the _ three- 
engined Ford plane, it 
will be seen there is 
direct connection be- 
tween the undercar- 
riage and the engine 
mounting which 
strangely resulted in 
damage being trans- 
ferred from one engine 
to the other. 








One of the striking 
episodes connected 
with the official start- 
ing of the planes from 
the Dearborn Airport, Mich., August 7, was the exhibition 
flying of the new Ford “flivver” plane. This machine, a 
single seater monoplane powered with a 30 hp. air-cooled 
engine, together with the three-engined Ford planes, will 
be described in these columns shortly. 


Starting from the Dearborn Airport, Detroit, Aug. 7, 
the following course was pursued by the planes: 

August 7 Detroit-Kalamazoo ....... 127 miles 
. 7 Kalamazoo-Chicago 128 miles 
a 8 Chicago-Milwaukee -..... 90 miles 
” 9 Milwaukee-St. Paul 280 miles 
4 11 St. Paul-Des Moines 230 miles 
" 12 Des Moines-Lincoln 170 miles 
- 13. Lincoln-Wichita .210 miles 
14 Wichita-Kansas City 180 miles 
" 16 Kansas City-Moline 270 miles 
m 17. Moline-Indianapolis .260 miles 
rv. 18 Indianapolis-Cincinnati . . 97 miles 
= 19 Cincinnati-Cleveland 225 miles 
=e 20 Cleveland-Fort Wayne 180 miles 
“6 21 Fort Wayne-Detroit ..137 miles 
Total Mileage 2584 miles 


In the original plans arrangements had been made for 
three types of planes to participate—large multi-engined 
planes, conventional single engined planes and the small 
“light” type of plane. Last year a three-engined Fokker 
plane took part but due to the amount of orders now on 
hand at the factory for machines of a similar type it 
was impossible for the Fokker planes to be represented 
this year. As there were no other multi-engined entries, 
the three-engined Ford plane did not become one of the 
contestants for the trophy although it accompanied the 
air tourists as far as Cleveland where it was forced to 
land because of a broken propeller which, according to 
reports, caused the right engine to break loose from the 
plane. The engine in falling damaged the undercarriage 
which in turn caused harm to be done to the left power- 
plant, leaving the plane dependent upon one engine. 





- The Mercury plane, another of the newest planes to be fitted 
with wheel brakes. Note the clean undercarriage 


The Driggs mono- 
plane already referred 
to was the only “light” 
plane entry in the tour 
and as the result of its showing was awarded a prize of 
$1000 offered by “Bill” Stout, designer of the Metal Air- 
planes of the Ford Motor Co. 

Marked evidence of the tremendous, growing interest 
in commercial aviation by the general public was ap- 
parent in every phase of the tour. In the preparatory 
stages of the contest keen rivalry was shown by various 


















































Items of interest indicating a possible trend in airplane design are 
tabulated in the following table, which covers all machines in the tour: 
& w S UNDER | & 
$| MAKE [6 tw wZ| WINGS | 9 |caRRIAGE! & 
tal oF |G | ENGINE | © |H.P.|>=|— q ————— a 
2| PLANE |¥ “ei Sle (Sie /8)6 
= “ SiIFI*(EISIE 
1\Verville...... 3|Wright....}A.C. | 200) B. |W-W|F-W |S.F. |A.U. |M.B.|W.P. 
2\Travel Air....| 3)Wright....]A.C. | 200] B. |W-W|R-W |S.F. |A.U. |M.B.|M.P. 
3}Travel Air....| 3|Curtiss....]W.V.} 90] B. |W-W|R-W |S.F. |A.U. |M.B.|M.P. 
5|Eaglerock....| 3)Curtiss....]W.V.| 90) B. |W-W|R-W |S.F. |F.A. |N.B. |W.P. 
6|Eaglerock....} 3}Curtiss....|W.V.| 90] B. |W-W|R-W |S.F. |F.A. |N.B. |W.P. 
7\Ford(3Eng.)tt|10| Wright (3).}A.C. | 600) M.| S-W/R-W |S.F. |A.U. |M.B.|M.P. 
Ju 1|Liberty....|W.V.| 400} M.| S-W/R-W |S.F. |A.U. |N.B. |M.P. 
10|Curtiss....... 2/Curtiss....|W.S. | 160) B. |W-W/R-W |W-F |F.A. |N.B. |M.P. 
11/Mercury..... 3/Curtiss....]W.S. | 160] B. |W-W|R-W |S.F. |A.U. |M.B.}M.P. 
12}Fairchild..... 3/Curtiss....|W.V.| 90] M.|W-WIF-W |S.F. |A.U. |N.B. |W.P. 
13)Woodson. ... . 3|/Salmson...|W.R.| 250) B. |W-W/R-W |S.F. |A-U |N.B. |W.P. 
14) Woodson. .... 3]Salmson...)/W.R.| 250) B. |W-W|R-W |S.F. |A.U. |N.B. |W.P. 
LL 3|Curtiss....]W.V.| 90) B. |W-W|R-W |S.F. JA.U. ]..... M.P. 
17|Waco........} 3}Curtiss....]W.V.| 90) B. |W-W|R-W |S.F. |F.A. |N.B. |M.P. 
18)Waco........| 3)Curtiss....)W.S. | 160] B. |W-W|R-W |S.F. |F.A. |N.B. |M.P. 
19|Piteairn......| 5}Curtiss..../W.S. |} 160] B. |}W-WIR-W |S.F. |F.A. |N.B. |M.P. 
20|Piteairn...... 3/Curtiss....)W.V.| 90) B. |W-W|R-W |S.F. |F.A. |N.B. |M.P. 
21|Swallow......| 3}Curtiss....]W.V.| 90) B. |W-WIR-W |S.F. |F.A. |N.B. |W.P. 
22|Babcock...... 3|Curtiss....)W.S. | 160} B. |W-W|R-W |W-F |F.A. |N.B. |W.P. 
23\Ryan........ 3|Wright....}/A.R. | 200) M.|W-W{/R-W |S.F. |A.U. |N.B. |W.P. 
24|Driggs....... 1|Wright....}A-H | 20) M.|W-W|R-W |S.F. |A.U. |N.B. |W.P. 
25|Travel Air....| 3|Curtiss....]W.V.| 90] B. |W-W|R-W |S.F. |A.U. |N.B. |M.P. 
26|Waco........ 3}Hispano...]W.V.| 180) B. |W-W/R-W |S.F. |F.A. |N.B. |M.P. 
27|Stinson...... 5|Wright....}A.R. | 200} B. |W-W/R-W |S.F. |A.U. |M.B.|M.P. 
ABBREVIATIONS: A-H.—Air cooled horizontal. A.R.—Air cooled radial. 
A.U.—Axleless undercarriage. B.—Biplane. F.A.—Full axle type. F.W.—Folding 
wings. M.—Monoplane. M.B.—Mechanical brakes. M.P.—Metal propellor. N.B.— 
No brakes. R-W.—Rigid wings. S.F.—Steel fuselage. S.W.—Metal wings. W.F.— 
Wooden fuselage. W.P.—Wooden propellor. W.R.—Water cooled radial. W.S.— 
Water cooled vertical. _W.V.—Water cooled vee. W.W.—Wooden wings. *—Freight 
carrier only, no passengers carried. +tt—This machine was not a contestant for the 
Ford Trophy. 














The Ryan monoplane which flew to Detroit from the 
Pacific Coast to enter the tour. It is one of the newest 
ships 








The U. S. Army plane, Douglas Transport, used to 
corry the referees and tour officials during the contest 
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cities to be visited by the tour and special efforts were 
made to prepare suitable landing fields to handle, at 
one time, the large fleet of touring airplanes and the 
large crowds of spectators. At certain of the cities 
along the route the crowds broke the barriers in order 
to greet the arriving planes and at all the stopping places 
official civic receptions were arranged to honor the flyers. 

Perhaps the greatest evidence of the keen interest 
now being shown in aviation was witnessed at the Ford 


Course of the Tour 
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This map shows the course followed by the airplanes 
on the 2584-mile Ford Tour 


Airport, Dearborn, Mich., from which the planes started. 
Scheduled to leave at 9 A. M., the planes were being in- 
spected by the crowds as early as 6.30 A. M. An hour 
later 15,000 people were present while by the time the 
planes were ready to leave over 30,000 had gathered. 
Two weeks later, when the planes returned to the Ford 
airport, 50,000 people gathered to welcome them. 





Egypt as a Motor Market 


HERE has been a rapid increase in the number of 

automobiles in service in Egypt in recent years, and 
particularly in the number of public service vehicles. 
Thus, while the number of such vehicles, including both 
taxicabs and motor buses, was only about 150 in 1920, in 
1924 the registrations in this class already amounted to 
3642, and since then it has been further increased by 
more than a thousand. 

During the year 1925 there were imported into Egypt 
5491 motor vehicles, as compared with 2961 in 1924. One 
of the reasons for this growth in imports is the develop- 
ment of commercial services already referred to. In ad- 
dition, however, the sale of private cars has made con- 
siderable headway, due to reduction in prices, a realiza- 
tion of the practical value of the car and the entering 
into the market of a new class of buyers who became 
affluent through speculation. 

As a result of the rapid increase in automobile traffic 
it became necessary to establish a commission in the 
Office of the Minister of the Interior for working out 
road regulations or rules of the road. From 852 in 1914, 


the number of drivers’ licenses issued increased to 7471 
in 1924, 
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During the past year there was organized a Royal 
Automobile Club of Egypt, the program of which in- 
cludes the construction of roads and of a race track, 
the promotion of automobile touring and the holding of 
an automobile show at which automobile manufacturers 
of all countries will be invited to exhibit. This last 
project has met with some set-backs but will probably 
be carried through during the spring of 1927. 

The types of vehicle best suited to the Egyptian market 
are those of 8-10 hp. rating, that is, of a piston displace- 
ment of 150 to 175 cu. in., and the small car of 5 hp. 
rating or about 85 cu. in. displacement, the former sell- 
ing at from 220 to 260 Egyptian pounds and the latter 
at from 120 to 180 pounds (1 pound—$4.94). In judging 
the requirements of the country it must be taken into 
consideration that it is quite level and that there are 
few roads outside the cities. What roads there are out- 
side the cities are dirt roads which are quite soft. There 
is no occasion for making long trips nor for doing any 
mountain climbing. 


Wealthy Class of Buyers 


A certain number of large powerful cars are in use by 
wealthy Egyptians, but these are mostly purchased in 
Europe during summer holiday trips. Agents for well- 
known makes succeed in disposing of a certain limited 
number of this type of car. As a rule, however, it is 
necessary to accept the purchasers’ used or out-of-date 
car in part payment and to dispose of that to a third 
party. 

Considerable interest has been shown in recent years 
in the possibility of traveling by automobile through the 
deserts which surround the valley of the Nile. Last 
year a French manufacturer made a successful trip with 
10 hp. six-wheeled vehicles from Beyrouth to Jerusalem 
and Cairo. This trip led through sections entirely with- 
out roads, quite hilly and very sandy. Prince Kemal el 
Dino of Egypt each year makes an exploration trip with 
belt-track vehicles of another French make into the 
Lybian desert. Desert automobile travel is a topic of 
timely interest in Egypt, both from the strategic and 
from the touring point of view. 

There are no restrictions of any kind in the laws of 
the land as to features of construction. Front wheel 
brakes are not legally required, and there is no minimum 
limit on the ground clearance. Left hand drive seems to 
be preferred by purchasers. 

General appearance and finish have a more important 
influence on the purchaser than horsepower or any tech- 
nical features of the engine. In recent years, however, 
increased importance is attached to fuel economy. A 
new tax schedule will probably be adopted when the 
rules of the road have been worked out, and this may 
further influence the preferred horsepower ratings or 
displacements. 

American firms have adapted themselves remarkably 
to the Egyptian taste, according to the view of a French 
commercial agent, and it is this that accounts in large 
part for their success. In the case of closed types of 
car (limousines, sedans and coupes) the Egyptian pre- 
fers roomy designs, so that persons within can be easily 
seen from outside. 

The taxicab, which was first introduced in Egypt not 
more than five years ago, has rapidly come into favor 
with both the natives and the European population. The 
number in operation at the present time is not far from 
5000. The Egyptian private purchaser does not like to 
own a car which may be mistaken for a taxi, and it is 
therefore important that makers bear this in mind in 
selecting the colors and general style of finish for cars 
for the Egyptian market. 
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U. S. Cars Hold Own Abroad Despite 
High Taxes in Some Countries 


Survey is made by Department of Commerce to determine how 
various internal taxes and regulations influence 
sale of American vehicles in foreign fields. 


HE sale of American motor vehicles in many for- 

eign countries is made rather difficult by the var- 

ious internal taxes and regulations which are in 
force. That our export market has attained its present 
magnitude in spite of these very serious obstacles is a 
pertinent commentary on the success with which Ameri- 
can manufacturers have built value, stamina and adapta- 
bility into their products without making their price pro- 
hibitive to foreign customers. 

Recently, the Department of Commerce undertook to 
learn to what extent the taxes and regulations imposed 
by foreign countries upon the sale of American cars in- 
fluences their market. The Department asked its repre- 
sentatives abroad to obtain this information. Reports 
from a few representatives have been received and their 
replies are given in the following paragraphs. In the 
countries covered so far it appears to be true in general 
that although in several of them taxes and regulations are 
rather severe, particularly for cars of the type produced 
in this country, our makers have no great difficulty in ob- 
taining a good share of the available market. 


Argentina 


O difficulty is encountered in Argentina by standard 

American motor vehicles so far as regulations and 
restrictions are concerned on the use of these vehicles. 
There is no national legislation covering this subject. 
The maximum weight specified for four-wheeled automo- 
biles is 6,000 kilograms (13,200 lb.) gross. The right 
headlight of all automobiles must be green while the one 
on the left side is required by law to be white. Taxicabs 
are required to carry side-lights with the license number 
engraved in the glass. 

Licenses are fixed on gross weight, including fuel and 
lubrication tanks filled to capacity. Private automobiles 
weighing 2,200 lb. are taxed 90 paper pesos (par value 
equals 42.46 cents) and range to 600 pesos per annum for 
those weighing over 4,400 lb. Taxicabs, however, of all 
weights pay the mimimum tax while ordinary for-hire 
cars are alloted 20 per cent reduction under the fees 
charged private automobiles. Dealers’ permits are charged 
at the rate of 55 pesos per month. A reduction of 50 
per cent is made on licenses secured for July 1, and 75 
per cent after October 1. Except in the case of dealers’ 
licenses, they are not transferable. 

The maximum dimensions of trucks are given at 14 by 
5.9 feet. The tread is limited to the latter dimensions. 
Trucks loaded to capacity with a gross weight of 26,400 
lb. are assessed a license tax of 500 pesos per annum, 
while those with a gross weight of 4,400 lb. pay but 25 
paper pesos. Trailers loaded to capacity and with a gross 


weight up to 13,200 lb. are assessed 100 paper pesos, and 
those over that weight are assessed 150 paper pesos. Buses 
for use in the central or lower part of the city are assessed 
600 paper pesos, while those in the outer limits but 200. 

Motorcycles with or without side cars are assessed 100 
paper pesos annually while those with package or delivery 
bodies are charged but 20. There is a driver’s license to 
be paid by the operators of all motor vehicles which ap- 
proximates $5 in United States currency. In general, it 
may be said that the license charges in Buenos Aires are 
high, particularly those on motorcycles and the larger 
automobiles. 


Colombia 


N Colombia there are no special construction require- 
ments except in the case of headlights which must be 
dimmed when two cars meet. 

The tax laws, which are based on horsepower, have 
small effect on motorcycle sales. The rate is 20 cents per 
horse-power. The driver’s license costs approximately 
$15 a year. Road taxes are assessed in the form of tolls 
and at the rate of approximately 3 cents per kilometer 
per vehicle. On loads there is a charge of $.004 per ton 
per kilometer. On some national roads the usual charge © 
is at the rate of about 50 cents per vehicle per day. It 
should be considered that there are no national motor ve- 
hicle laws for Colombia. Those herewith refer to Bogota 
and may be taken as representative of those in existence 
throughout the country. 


Mexico 


HERE are no weight or capacity restrictions on mo- 
tor vehicles in Mexico. The basis of taxation for 
passenger cars and trucks is by capacity. Motorcycles are 
taxed at flat rates regardless of horse-power or type. The 
first-mentioned class of vehicle of 2-passenger capacity is 
taxed 10 pesos every two months. Trucks are taxed at 
the rate of 10 pesos per ton or fraction thereof every two 
months, while passenger cars of from 3-5 passenger carry- 
ing capacity are taxed 12 pesos. Those for 6 or more pas- 
sengers are taxed 15 pesos, while 5 and 7 to 10 passenger 
for-hire cars are assessed 18 and 25 pesos, respectively. 
Those from 10 to 15 passengers are assessed 30, and from 
15 to 20, 45 pesos every second month. Motorcvcles are 
taxed a flat rate of 5 pesos per year. 

The cost of a driver’s license varies from 25 to 30 pesos 
depending upon the method employed in obtaining it. 
The licenses may be arranged for through men who spe- 
cialize in their procurement at fees ranging from 5 to 10 
pesos. In addition to the aforementioned there is a tax 
of 3 centavos per litre of gasoline, which is added to the 
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retail selling price and paid to the Government by the 


producers. 
Sweden 


OTOR VEHICLES with wheel pressure greater 
than 2,000 kilograms on any one wheel may not be 
used without special permission. This wheel pressure is 
interpreted by law as the pressure of the wheel on the 
road when the vehicle is fully loaded, and is calculated 
on the width of the tire wearing surface. Regulations pre- 
scribe that cars with an overall width of more than 2.10 
meters, including load, may not be used without special 
permission. 

Motor vehicle taxation in Sweden is on a weight basis, 
except in the case of motorcycles, which are assessed 15 
crowns, and 25 crowns when equipped with a side-car 
(crown equalled $.2677 on Aug. 16). Vehicles with pneu- 
matic tires are assessed 8 crowns for every 100 kilograms 
or fraction thereof of the net weight. Those with other 
than pneumatic tires are subject to a road tax of 50 crowns 
for every 100 kilograms or fraction thereof of its net 
weight. 

Inspection of vehicles, which is obligatory, is paid for 
at the rate of 15 crowns for automobiles, and 10 for mo- 
torcycles and trailers. Registration fees for automobiles 
are 17 crowns and for motorcycles, 7. If an automobile or 
motorcycle changes hands within the same registration 
district, fees of 5 and 3 crowns, respectively, are charged. 
The assessments charged in obtaining the driver’s license 
amount to 32 crowns, including inspector’s and physician’s 
costs. 


Czechoslovakia 


HE only factor in the Czechoslovakian automotive 

regulations and taxes which reacts unfavorably toward 
the sale of American cars is the luxury tax of 10 per cent 
which is collected on all pleasure cars of four or more 
cylinders with a total piston displacement of more than 
1.95 liters (=119 cu. in.) and on motorcycles with two 
or more cylinders with a total piston displacement of more 
than one liter (=—61 cu. in.). This tax has an adverse 
effect upon sales of American cars as compared with other 
imported and domestic makes. American cars in every 
case fall under the tax while most European-made cars 
have a sufficiently low displacement to exempt them from 
this tax. This tax is computed on the list price (C.I.F.) 
at customhouse. 


Austria 


INCE there are no regulations regarding motor ve- 

hicles or equipment which act as a deterrent to the sale 
of American vehicles in Austria, the taxes only will be 
considered here. It will be noted that the rates are fixed 
by the various provinces and that the rate of $21.70 per 
horse-power in Vienna (which is both a province and a 
municipality) applies to the larger part of the vehicles in 
Austria which are concentrated there. 

The taxes on passenger cars and trucks are based on 
horsepower calculated on the following formula: Horse- 
power=0.3 x Ix d.x S (I=No. of cylinders; d bore in cen- 
timeters; S stroke in meters). The tax rate per horse- 
power on passenger cars varies from $2.06 in the province 
of Styria to $21.70 in Vienna. The tax on trucks varies 
from $0.46 per horsepower in the province of Burgen- 
land to $11.45 in the province of Vorarlberg while the tax 
per horsepower on motorcycles varies from $0.23 in Bur- 
genland to $3.10 in Vorarlberg. Motorcycles are tax free 
in Vienna and in some provinces are taxed by the unit, 
i. e., Salsburg, $1.14, as an example of a low rate and a 
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unit tax of $12.95 in Vorarlberg as the highest. 

Miscellaneous fees in Vienna consist of a charge of 
$8.00 for license of car and driver including number 
plates and sales tax of 7 per cent of sales price on imported 
cars. There is a stamp fee of $0.64 on this also. The H. 
P. tax on taxicabs which make up about 1/3 of the pas- 
senger cars in Vienna is about one-half of the pleasure car 
rate and the rate for trucks in Vienna is also compara- 
tively low. 

From this analysis it will be seen that the sale of pleas- 
ure cars with large bore motors is seriously handicapped 
by taxation and gives a decided advantage to some cars 
of French and Italian manufacture. However, the quality 
and relative low price of American cars have so far out- 
balanced the high tax rates though naturally the American 
cars of smallest horsepower are favored. 


Turkey 


O national legislation for motor vehicles exists in 

Turkey. They are taxed on the horsepower rating 
in the city of Constantinople. It is not known whether 
there is a set formula. An illustration, however, is that 
the tax on a low-priced American car of 18 horsepower 
is 1.50 Turkish pounds per month. (A pound equalled 
$.5175 on July 1). Cars of over 18 horsepower are as- 
sessed at 2.50 pounds, while taxis are subject to double 
the amount of the fees collected on private cars. 

A consumption tax of 2% per cent is collected by the 
fiscal authorities on the sale of all commodities. The total 
charges collected by the Prefecture for the driver’s li- 
cense amount to between 6 and 7% Turkish pounds per 
annum. The existing laws and regulations have no ad- 
verse effect on motor vehicle sales. 


Alcohol as a Motor Fuel 


T the recent Chemical Congress in London a paper 
on Experience with Alcohol Motor Fuels was pre- 
presented by J. B. Ross and Dr. W. R. Ormandy. The 
problem of utilizing alcohol was said to be entirely an 
economic one, and before the question could be settled 
it was necessary to know how a fuel for high-speed 
engines should be valued. 

The factors which counted were the calorific value, 
latent heat of evaporation, volume ratio, the compression 
ratio which could safely be employed, and the tendency 
to self-ignition as distinct from detonation. With regard 
to the compression pressure which the mixture would 
stand, 10 per cent of alcohol, added to petrol, would 
permit the same compression pressure as 20 per cent of 
motor benzol. The most likely opening for the applica- 
tion of alcohol would therefore appear to be the addition 
of comparatively small quantities to ordinary gasolines 
with a view to improving the compression. 








’. er UNION” composed of producers of steel rails 
in the chief producing countries of Europe and ex- 
isted before the war has been reorganized. The chief 
object of the Union is to apportion the export business 
between the rail manufacturers of the member countries, 
Great Britain, France, Germany and Belgium. For a 
year or more negotiations dragged along because the 
Continental firms insisted upon considering the British 
colonies as export markets while the British firms wanted 
them considered as part of their home market. The 
difference was finally adjusted by the Continental firms 
agreeing not to send any rails to South Africa and India 
until the British firms have received their full quota of 
export orders. 
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LeBlond Introducing New 16-In. Rapid 
Production Lathe 


Use of Timken bearings in selective speed geared headstock, 
automatic lubrication throughout and rapid power traverse 
to carriage and cross slide are among features of machine. 





OUNTING of the spindle, 
M drive shaft and intermediate 

shafts of the headstock on 
Timken bearings, automatic lubrica- 
tion throughout, and rapid power 
traverse to the carriage and cross 
slide are features of the new 16-in. 
rapid production lathe developed by 
The R. K. LeBlond Machine Tool Co., 
Cincinnati, O. 

The headstock is of selective speed 
type providing six changes of spindle 
speed through sliding gears by the 
manipulation of two change levers. 
The gears are all heat treated alloy 
steel and the sliding gears and their 
mates are hardened. 

The drive is through a multiple 
disk clutch in the driving pulley, 
through gear combinations to the 
spindle. The clutch also incorporates 
a quick acting friction brake which 














is automatically engaged upon re- 
lease of the friction for bringing the 
spindle to an instant stop. Automatic 
flooded lubrication is a feature of the headstock. The 
head casting is filled with oil which is then distributed 
by the rotation of the gears to the various oil wells and 
to a conveyor tube by which all of the bearings and gears, 
as well as the clutch, are oiled. The oiling is entirely au- 
tomatic and requires no attention except to keep the oil 
level maintained. 

The machine is furnished with a geared feed mechan- 

















Rear view of apron showing geared pump for forced 
lubrication to carriage and cross slide bearings 


New LeBlond 16-in. rapid production lathe 


ism and a wide range of feeds is provided through a 
quadrant and a system of change gears. The rapid 
power traverse is incorporated in the feed mechanism. 
The traverse is engaged by a lever at the side of the 
apron which shifts a double jaw clutch. The traverse 
is effective on both longitudinal travel of the carriage 
and cross travel of the slide. The same lever also en- 
gages the length and cross feeds. 

The feed and traverse mechanism is automatically 
oiled by flooded lubrication, an oil level indicator and 
intake being provided at the front. Adjustable automatic 
traverse stops are provided. Since feed and traverse are 
controlled by the same lever they are mechanically inter- 
locked so that it is impossible to have both engaged at 
the same time. 

The apron also is provided with flooded lubrication. 
The apron gears run in oil and there is also a submerged 
gear pump which provides forced lubrication to the car- 
riage and cross slide bearings. This pump is driven 
while the feed is engaged and is effective during either 
direction of travel of the carriage. Simple gearing is 
used in the apron, there being only six gears—all of 
heat treated steel—and a chrome nickel steel rack pinion. 
The feeds are controlled by a lever at the side of the 
apron, feed and traverse in either direction being con- 
trolled by it. A knob provides means for sliding a shift- 
ing gear to change from longitudinal to cross feed. 

The bed is a regular heavy duty type provided with a 
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Headstock end view showing belted motor drive 
arrangement 


“compensating vee” on the front shear. The carriage has 
a long bearing on the bed and has large bed and cross 
slide bearing surfaces. The automatic lubrication of the 
carriage and cross slide bearing surfaces eliminates hand 
oiling and insures forced lubrication at all times. 

Constant speed geared or belted drive are offered for 
either A. C. or D. C. current. In the geared motor drive 
the motor is mounted on top of the headstock while in 
the belted drive it is housed in the base of the front 
cabinet leg. A 5 hp. motor, speed 1200 r.p.m., is 
recommended. 


Following are specifications of the lathe: 


Capacity: 
Swing over Shears.... ae aa: 17% in. 
Swing over Plain Block Rest Slide dabei lads 1044 in. 
Takes between Centers, 6 ft. Bed..... saa SESS. 


SIZ6 OF HOOD; .. 65-22 His. 
Geared Headstock: 
Driving Pulley, diameter... oe we crores 10 in. 


52 in x 1% in. 


Driving Pulley, speed, R. P. M.. dake eean! 400 to 600 
Width of Belt....... he acne 3 in. 
Spindle Nose, diameter. inh, NON OO HIRT 3% in. 
Spindle Nose, Threads per inch, R. H- eal, S. S. 4 
SS IE I io a vein nsed a eee be 1 11/16 in. 
Spindle Speeds, number..... le cette as 6 
Spindle Speeds, range, R. P. M...... 47 to 450 
Spindle, Size of Center, Morse No... 4 
Spindle Bearings, front and rear. ._. es Timken 
Leneen OW BROGP coc csi se ccc k eee ewan . 18% in. 
Screw Operated Tailstock: 
Tailstock Spindle, diameter. . an eee 2% in. 
Teletock Spindle, THAVGl.........-.5 6 cc cnece. 7% in. 
Feeds: 
Number 27 
Range, Carriage per Revolution of Spindle . .003 to .108 
Constant Speed Belted Motor Drive: 
Horse Power of Motor a 3 
Speed of Motor, R. P. M.... eds 1200 
Size of Motor Pulley, diameter and face.......! 5 in. x 3% in. 





U.S. Leads in Commercial Flying 


SURVEY of commercial aviation recently finished in 
the United States by the Aeronautical Chamber of 
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Commerce shows that in the last year 5,500,000 miles were 
flown, more than 200,000 passengers were carried, and 
air express in excess of 112 tons was transported by the 
290 commercial operators reporting to the chamber. Epit- 
omizing the situation in which aviation found itself at the 
beginning of 1925, the survey says: 

“It was underrated by a few influential officers of the 
army and navy. It was ignored in so far as practical ac- 
tion was concerned by leaders in public life; it was re- 
garded askance by business. 


Coming Into Its Own 

“But now, in midsummer, 1926, it may be stated that 
much of the former reserve in the high commands of the 
army and navy has disappeared; positive and definite at- 
tention has been given by the Administration and Con- 
gress; and, finally, with the entrance of responsible men 
and substantial capital into air transport, the place of 
aviation in commerce and industry is now very generally 
recognized.” 

The survey which was made by Luther K. Bell, traffic 
manager of National Air Transport and former traffic 
manager of the United States Air Mail Service, shows that 
no other country in the world approaches the existing and 
proposed air mail activities in the United States. 

“The United States has now in operation thirteen air 
transport routes, mileage of which totals 4076,” the sur- 
vey states. “Of these, eleven are under Kelly contract 
air mail law and two are under authority of foreign mail 
appropriations. 

“We have probably more commercial operators than any 
other nation, due, undoubtedly, to the vast extent and the 
natural characteristics of our country. In twenty-eight 
foreign nations there is a total of 102 air transport lines, 
most of them not regularly operated and none, so far as 
the Aeronautical Chamber of Commerce could determine, 
lacking some sort of subsidy. In the United States not 
one of the existing or proposed air transport lines is re- 
ceiving a cent of subsidy. 

“With nearly 9000 miles of airways now being conducted 
on schedule and with 2500 more in immediate contempla- 
tion, the United States undoubtedly takes the lead in 
world aviation.” 





Color Code for Automobile Wiring 


O simplify the identifying of the various wires used 

in the electrical systems on automobiles, trucks and 
motor coaches in maintenance and service stations, a 
subdivision of the standards committee of the Society 
of Automotive Engineers has recently proposed a color 
code to be used for the covering material of electrical 
cable. 

In this code unprotected live wires would be colored 
red, while protected live wires would be yellow. In pas- 
senger cars low tension or primary ignition wires would 
be red with a yellow tracer strand, wire from the am- 
meter to the battery would be red with a black tracer, 
that from the lighting switch to the junction block for 
the parking lamp and for all ground connections would 
be brown with black tracer, that from lighting switch to 
tail lamp would be black, wires to the bright head lamps 
would be black with red tracer, and wires to dim head 
lamps and signal lamps would be green. The color 
scheme for motor coaches and motor trucks is very 
similar. . 

This proposal will go to the electrical equipment divi- 
sion of the standards committee and, upon its approval, 
to the standards committee as a whole and finally to the 
council of the society for adoption. 
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Wright “J” Type 
Engine 1s Result 
of Extensive 
Service Tests 


Since the first “Whirlwind” rotary was 

designed five years ago, military and 

commercial experience data have brought 
about a large number of changes. 


By Athel F. Denham 


tical departments in the Army and Navy turning 

more and more to the adoption of air cooled en- 
gines for power plants in airplanes of the 200 hp. class, 
the “Whirlwind” or “J” type of engine manufactured by 
the Wright Aeronautical Corp., of Paterson, New Jersey, 
has become one of the most widely used power plants of 
modern design in this country. The general features of 
the “J” series type engine are well known to the aero- 
nautical industry, but a number of changes have been 
made since the bringing out of the first model of this 
series by Charles L. Lawrance about five years ago. This 
type has since become a leader in American aircraft en- 
gines within its range of power and practically initiated 
the now popular field of air cooling. 

The first of the “J” series, the “J-1”’ completed its first 
fifty-hour test during the latter part of 1922. 

The success of the J-1 hinged on the cylinder construc- 
tion, which consisted of a two-valve cast aluminum 
cylinder, carrying integral fins and provided with a 
shrunk-in steel liner and cast-in bronze valve seats. The 
valve gear was of the open push rod type, and mercury 
cooled valves were first employed. The nine cylinders 
were equally disposed about a single throw crankshaft, 
and the connecting rods consisted of a single master rod 
with eight articulated rods. The crankshaft was a one 
piece forging and the master rod of the cap type. Three 
Stromberg carburetors were employed, supplying three 
induction rings, each of which communicates to three of 
the nine cylinders. 

Ignition was supplied by two Splitdorf nine cylinder 
magnetos mounted on the nose of the engine with their 
axes at right angles to the axes of the crankshaft. Fifty 
of these engines were constructed for the Navy Depart- 
ment, and while not entirely free from difficulties, gave 
an excellent account of themselves. 

After the completion of the J-1 contract the Lawrance 
interests were merged with those of the Wright Aero- 
nautical Corporation and the development of the series 
pushed more rapidly with the additional facilities in men 


Wie both commercial aviation and the aeronau- 
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The present production model of the Wright Whirl- 

wind series, the J-4B, showing increased size of cool- 

ing fins and new location of spark plugs to give 
greater efficiency 


and equipment. Toward the end of the J-1 contract an 
additional experimental development took place and two 
engines known as the J-2 were produced. These followed 
the same lines as the J-1 but had a bore of 4% in. instead 
of 44%4 in. Certain modifications were made in the cyl- 
inder construction and other minor parts but this ex- 
periment was not continued since it was felt that the 
original bore and stroke gave sufficient power for the 
purpose intended in this model. 


Improvements in the J-3 


Further experimentation was made by the Wright 
Company previous to placing the J-3 in production and 
while this engine retained all the major features of the 
original design, a great many other modifications were 
incorporated as a result of the service experience with 
the J-1 which had gone directly into Naval use. The 
most important of these changes were the strengthening 
of the crankshaft, connecting rod and crankcase. The 
cylinders were improved by providing a bronze spark 
plug bushing, a harder bronze for the valve seats and 
thickening the metal around the combustion chamber 
and valve seats. 

The general accessory layout was simplified and im- 
proved, and the Wright patent timing clutch was pro- 
vided, in order to simplify the adjustment of the valve 
timing. A Stromberg NAU-5 carburetor was substituted 
for the three single carburetors used on the original 
model and the lubrication system was considerably 
altered by rearranging the pumps and strainers and im- 
proving the method of pressure regulation. 

The next step in the development of the “J” series was 
the model J-4. Here again, all of the essential features 
of the design were retained, but numerous other improve- 
ments were incorporated as a result of service experience 








eS 





wo 
ved 
2ad 


ex- 
the 
the 


ght 
and 
the 
rere 
vith 
The 
ling 
The 
ark 
and 
iber 


pro- 
alve 
ited 
inal 
ably 


was 
ures 
‘ove- 
ence 








Automotive Industries 
September 2, 1926 


with the preceding model. The cylinder design was 
modified by substituting the screwed-in barrel for the 
shrunk-in barrel, and the hold-down flange was made 
integral with the barrel instead of forming a part of the 
aluminum head. 

The valve gear was improved by increasing the area 
uf the rubbing surfaces, in order to reduce wear. An im- 
proved piston design, using a stronger and harder alloy 
was developed. Minor changes were made in the crank- 
case to improve accessibility and ease of adjustment. 
An enamel finish was added to all exposed parts. Nearly 
200 engines of this model were manufactured and have 
given excellent performance in service. 


J-4A Successor to J-4 


The successor to the J-4 was the J-4A. The changes 
incorporated in the latter model are of a very minor 
nature, such as the substitution of duralumin for steel 
in the front propeller hub plate, the addition of cowling 
supports to the crankcase, provision for fuel pump drive, 
the substitution of Scintilla magnetos for the Splitdorf 
magnetos and a change in the magneto coupling. Prac- 
tically the only change aimed at greater strength and 
durability was in the substitution of a wrist pin of larger 
diameter. 

The various models of the “J” series engines had been 
immediately placed in service, where with the develop- 
ment and construction of the aircraft carriers and cata- 
pult launching devices, they were sent with the fleet to 
all parts of the world. As a result of this service, par- 
ticularly in extremely warm weather operating condi- 
tions, it became evident that additional cylinder head 
cooling would be a desirable characteristic. As a result, 
further experiments were made leading to the develop- 
ment and production of the model J-4B. 

This model differs from the J-4A only in the cylinder 
head construction and in the location of the two spark 
plugs. The intake port was offset permitting an unob- 
structed flow of air between the valves, and both spark 
plugs were placed at opposite sides of the combustion 
chamber, instead of having one in the cylinder head and 
one on the side, where it obstructed the air flow and did 
not give an efficiency equal to the present system. This 
modification resulted in a much cooler cylinder, tests 
indicating that the J-4B engine averages approximately 
65 deg. F. cooler than the J-4A. The J-4B model is that 
in current production and that which has been sold in 
relatively large quantities for commercial service. 

As is apparent from the above brief outline, the Wright 
Whirlwind engine has gone through a long period of 
development during which time many minor improve- 
ments have been made, based not on theory or laboratory 
experiments alone, but on the results of actual day by 
day flying under all climatic conditions and in the hands 
of hundreds of different pilots and maintenance crews. 


Long Life Between Overhauls 

The experience of the United States Navy with the 
Wright Whirlwind engines has been recently expressed 
by Commander E. E. Wilson, Chief of the Power Plant 
Section of the Bureau of Aeronautics. In one of these 
statements Commander Wilson stated that, “Its record in 
the fleet is singularly free from forced landings. Its life 
between overhauls has averaged at least 250 hours, or 
over three times the life between overhauls of Liberty 
engines installed in seaplanes.” These statements do not 
refer only to the last model produced, but rather, give 
the collective experience of several years’ use of this 
engine in Naval service. 

The experience of the Navy is being confirmed by many 
commerical users who have run their engines consist- 
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ently, under what might be termed average commercial 
service, for long periods without major overhaul. Such 
performance has resulted in the purchase of the Wright 
Whirlwind engine by nine of the twelve air mail con- 
tractors and of the exclusive use of these engines by five 
of these contractors. In contract mail operations a bond 
must be given as an assurance of punctual and uninter- 
rupted service, thus placing a premium on engine reli- 
ability which is somewhat uncommon to general commer- 
cial aeronautics in the United States. 

Periodically, estimates are made of the probable life 
of various major parts. The last estimate was made by 
the Wright Aeronautical Corporation about six months 
ago, at which time it was thought that the master rod 
bearing would have a life in average service of approxi- 
mately 200 hours and the cylinders would require re- 
grinding at about 400 hours. To date there has been no 
evidence of failure in the master rod bearing on the J-4B 
engine, nor have any of the J-4B cylinders failed, al- 
though inferior gasoline is frequently used. 

On the basis of the last estimates prepared, a complete 
analysis of replacement parts cost indicated that the 
Wright Whirlwind engine would require the expenditure 
of approximately $2.95 for each hour flying. This was 
based on an assumption that top overhauls would be 
given at the end of each 100 hours and complete over- 
hauls each 200 hours. From the actual experience with 
the latest model of Whirlwind engine as outlined above, 
it is evident that this estimate was greatly in error, since 
it would appear that top overhauls need not be given 
short of 150 hours flying and that complete overhauls 
are required only after the 250 hour mark has been 
passed. A fair assumption for the cost of replacement 
parts on the present Wright Whirlwind engine would be 
in the vicinity of $2.25 to $2.50 per flying hour. 


Fewer Man-Hours Required 


Due to the radial construction of this engine, the man 
hours required for overhaul are materially less than for 
any other type. At the time the estimate mentioned above 
was made, the matter of man hours required for complete 
overhaul was given attention. The figure arrived at was 
150 man hours, which would include the time required 
for one top overhaul, for the daily inspection and lubri- 
cation, and for the major overhaul. Assuming a wage 
rate of 90c per hour, the cost of overhaul labor per flying 
hour was figured to be 67c. 

From these figures it is apparent that the combined 
reliability and durability of the Wright Whirlwind en- 
gine compare favorably with those of the best water 
cooled engines available, and indicates clearly why this 
engine to a large extent in this country has replaced the 
water cooled type for duty within its range of power. 

It is understood that the Wright Aeronautical Corpora- 
tion is continuing experiments towards a further develop- 
ment of this type of engine and changes and improve- 
ments to further increase the reliability and performance 
of this type of engine will no doubt be announced in the 
near future. 





CCORDING to a report by the Joint Committee on 
Aviation of the United States Department of Com- 
merce and the American Aircraft council, not a single 
pilot or passenger fatality has occurred in regular air 
transportation in the five years 1920-24 in Germany, 
Poland, Denmark or Columbia, whereas there have been 
22 fatalities in six years on British air lines and 63 
fatalities on French lines. In the United States air mail 
service during the four years ending 1925 ten pilots 
were killed. 
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New DEVELOPMENTS— Automotive 








New Model Flat Turret Lathe 


HE Jones & Lamson Machine Co., Springfield, Vt., 
if Sececttasen a new model Hartness flat turret lathe of 
added capacity. This model is styled 4 x 34 in., and is made 
both as a bar machine and as a chucking lathe. The ca- 
pacity limits of the machine for bar work are 4 in. in di- 














Fig. 1. New 4 by 34 in. Hartness flat turret lathe 
for bar work 


ameter by 34 in. in length. As a chucking lathe it is 
equipped with a 17 in. chuck and has a swing of 21 in. on 
centers and a swing over the ways of 171% in. 

The headstock of the 4x 34-in. machine has been rede- 
signed, not only to add to the spindle capacity, but also to 
the rigidity and pulling power of the lathe. 

The spindle is 514 in. in diameter with a hole 4-3/16 in. 
in diameter. The spindle is mounted in split bronze bear- 
ings of ample size. The shafts are made of heat treated 
alloy steel and mounted in ball bearings. The gears also 
are made of heat treated alloy steel. Changes of speed, 
forward and reverse, are effected through multiple disk 
clutches. These clutches, shafts and gears are sufficiently 
strong to pull any work within the capacity of the machine 
and to insure positiveness of rotation under heavy cuts. 

The bar outfit is similar to that of the other J. & L. flat 
turret lathes. The 17 in. chucking lathe is equipped with 
a square turret. Particular claims are made for simple 
multiple tooling on large diameter chuck work, which is 
made possible by the large square turret and the cross 

















Fig. 2. New 4 by 24 in. Hartness flat turret 
chucking machine 


sliding headstock. The tooling of the 17-in. chucking ma- 
chine is also similar to that on the other J. & L. chucking 
machines. It has the advantage that inexpensive stand- 
ard tooling is sufficient for the majority of chucking work 
and that special tools are seldom required. 





Mot-Acs Hot Water Heater 


HE Mot-Acs heating device, which uses hot water 
from the motor block instead of hot air from the ex- 
haust, has recently come into the market. Its principle 
is the same as that of hot water heating plants for houses, 
heat being obtained by passing about five per cent of the 
hot water from the 
cooling system 
through the heater. A 
continuous stream of 
hot water is forced 
through the heater 
by the action of the 
motor’s water pump. 
The heater has no 
moving parts, hence 
there is nothing to 
get out of order. The 
heaters are heavily 
nickel plated, and fit 
snugly to the floor. 
They warm up quick- 
ly and retain heat 
long after engine is 
shut off. But the air, 
though warmed, remains pure, without gas or odor. The 
device is marketed by Mot-Acs, Inc., 42 Broadway, New 
York City. 











Mot-Acs hot water heater for 
automobiles, showing method 
of installing in water line 





Wilkinson Mulfiler 


A new type of muffler has recently been developed by 
Paul H. Wilkinson, Los Angeles, Cal. The muffler em- 
ploys conical baffle plates and has a streamlined exterior 








The Wilkinson Muffler 


surface. It is of simple construction and can be taken 
apart by the removal of four bolts. Its details are 
shown by the accompanying illustration. 





Multiple Head Paint Spray 


HE Milburn Multiple Head paint spray is a recent 
development of the Alexander Milburn Co., Balti- 
more. Three different sprays can be obtained, round, 
and flat, either horizontal or vertical. The paint enters 
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Parts, Accessories and Production Tools 








a large annular chamber surrounding the air nozzle from 
which it is atomized and expanded in a venturi shape. 
Complete atomization is regulated by a turn of the paint 
adjusting nozzle to obtain small or large spray or to shut 
it off. When shut off a stream of air is made available 
for dusting purposes. A pressure of 40 lb. is recom- 
mended. 





New Model X Hall Hone 


HE Hall Manufacturing Co. has announced a new 

Model X hone. Like the previous model Hall hone, 
the Model X combines both spring and solid pressure in 
one tool. In the new model pressure may be changed 
from spring to solid or solid to spring 
as easily as starting and stopping the 
electric drill. To make the change it 
is unnecessary to remove the hone 
from the cylinder or the drill from the 
hone. 

The internal construction consists of 
precision ground cones, a part of the 
sliding mainshaft and actuating the 
stone carrier arms, thus applying 
equal pressure at extreme ends of 
arms at all times. The Model X is 
made of a nickel base alloy die-casting 
which has a tensile strength of ap- 
proximately 39,000 lb., making it prac- 
tically as rigid as cast-steel. 

Because of its rigidity under pres- 
sure and absolute accuracy it is 
claimed that it is impossible to finish 
a cylinder out of parallel with the 
Model X. It is also claimed that the 
operator of the hone can tell by the 
“feel” of it and the sound of the drill 
speed, when a cylinder has been fin- 
ished within a half-thousandth, it being necessary to use 
the cylinder gauge only to determine actual over-size 
required. 




















Improved Abrasive Grain 


HE efficiency of all abrasive products depends prin- 
cipally on the character of the abrasive particles, 
their size, shape and strength. For some time the efforts 
of abrasive manufacturers have been directed toward 
improving these characteristics. The grain is obtained 
by crushing the abrasive and screening it. No matter 
how carefully the material is prepared, there is always 
a certain percentage of weak grains—grains irregular 
in shape, long and slivery. The percentage has been 
small, but even the smallest percentage is undesirable. 
Norton Co., Worcester, Mass., now has developed a 
new process for treating its Alundum and Crystolon 
abrasives that eliminates the weak, flat, slivery grains. 
The result is an abrasive more nearly uniform in size, 
strength and shape. Grinding wheels made of the im- 
proved grain have a more even structure, presenting to 
the work being ground a greater number of cutting parti- 
cles, more evenly spaced and more even in strength. The 
result is a better grinding action, which means an in- 


crease in production. The more nearly uniform structure 





Norton improved abrasive 


of the wheel also decreases somewhat the number of 
dressings necessary. 





Micro-poise Balancing Machine 


HE Micro-poise Balancing Machine, manufactured 
by The Commerce Machine Co., 2211 Grand River 
Ave., Detroit, is a precision instrument for balancing 
flywheels, pulleys or other rotating parts of compara- 
tively short axis. 
The standard ma- 
chine will balance 
within a limit of 4% 
oz.-in. running bal- 
ance while machines 
to furnish greater 
accuracy can be fur- 
nished at additional 
cost. 

With this machine 
it is said to be pos- 
sible to balance and 
correct from 20 to 25 
automobile flywheels 
per hour. The ma- 
chine shows the an- 
gular location of un- 
balance and weights 
are provided by 
means of which can 
be determined the 
amount of metal it is 
necessary to remove 
in order to secure a 
correct balance. 

A motor driven spindle drill of substantial design is 
provided *for removing excess stock. Any amount of 
unbalanc@ can be removed. 

















Balancing a flywheel on the 
Micro-poise machine 
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Independent Cross Feed Slides Are 
Features of Automatic Lathe 


New Seneca machine for parts that can be turned between 
centers such as stem pinion, cluster gears, etc., is 
rigidly constructed and fully automatic. 


between centers has been developed by the Seneca 

Falls Machine Co., Seneca Falls, N. Y., a concern 
well known to the automotive industry through its Lo- 
Swing lathes. The new machine is known as the Lo-Swing 
Model R Automatic. In automotive production the lathe 
will probably find application in the machining of stem 
pinions (rear axle drive bevel pinions integral with their 
shafts), cluster gears, clutch shafts, steering knuckles, axle 
shafts, crankshaft ends and similar parts. 

The Model R will be built at present in two lengths, 
with 15 in. and 36 in. between centers, respectively. Pro- 
vision has been made for longer beds. The front carriage 
has 71% in. longitudinal feed and 21% in. cross feed, while 
the rear carriage has 31% in. cross feed and does not move 
longitudinally. 

The key-note of the design is rigidity, which is obtained 
by the use of a substantial well-ribbed pan and bed and 
wide-based support for all moving parts, with a minimum 
amount of overhang. After being started by hand, the 
machine goes through a regular cycle, which is the same 
for all cutting tools, and at the completion of the operation 
it stops automatically to be reloaded. In the case of a 
stem gear, for which a machine on the floor was tooled 
up when these notes were collected, the time of the cycle 
is approximately 2 minutes. 

Drive is either by belt or by electric motor. A motor 
of from 10 to 15 hp. is required, according to the work 
to be done, and is mounted directly on the cap of the head- 


. NEW automatic lathe for parts that can be turned 





stock. Changes of speed can be effected by means of 
pick-off gears on the inner end of the head, which are 
rendered accessible by removing a cover plate. The lathe, 
of course, is a production tool and changes of speed are 
needed only when it is to be set up for work on a different 
part, substantially different in character from that on 
which it has been working. 


Automatic Change in Spindle Speed 

In regular operation, however, two spindle speeds are 
available, and the change-over from one to the other is 
made automatically during each cycle. The change during 
the working cycle can be made either up or down and at 
any point of the cycle; it is naturally made when a new 
cut is started which is either materially smaller or larger 
in diameter, or a heavy wide forming cut. 

The drive is through a multiple clutch (11 disks), 
the housing of which is bolted directly to the belt pulley. 
An outboard bearing of the roller type is provided for the 
pulley shaft. After taking off the bracket supporting the 
outer bearing it is possible to remove the pulley and clutch 
as a unit without disturbing anything else. All gears in 
the head are of chrome nickel steel, heat-treated, and are 
cut with helical teeth. One of the photographs reproduced 
herewith shows the arrangement of the drive and of the 
spindle mounting. With the exception of the spindle 
bearings, all bearings of any importance are of the roller 
type. The spindle bearings are of bronze, split longi- 
tudinally and turned to a taper on the outside, with means 


Lo-Swing Model R Automatic, front view 
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for moving them longitudinally in 
their seats for purposes of adjust- 
ment. The headstock spindle nose is 
8 in. in diameter and is so arranged 
that an air chuck can be readily at- 
tached if desired. A thrust bearing 
of the anti-friction type is provided 
on the headstock spindle at the inner 
end. The front and rear spindle 
bearings are 39 in. apart and are 5 
in. x 8 in. and 3% x7 in., respectively. 

The feed is taken from a worm on 
the spindle drive shaft (the middle 
one of the three parallel shafts in 
the upper part of the head) which 
extends through the head parallel to 
the spindle and at the same level. 
The worm wheel with which this 
worm meshes is on a vertical shaft 
which drives through bevel gears the 
horizontal pick-off gear shaft in the 
lower part of the head. These pick- 
off gears provide another reduction, 
and the driven shaft carries a worm 
which meshes with a worm wheel on 
a cross shaft. 

A spur pinion on this cross shaft 
meshes with spur gears on opposite 
sides of it which are mounted on 
shafts carrying the cam plates for the feed. The feed cams 
act on a roller between them which is carried on a bracket 
secured to the pull rod connecting to the front carriage. 
This bracket, which has its main support above the roller, 
extends down below it and is guided at its lower end on 
a hardened plate on the bed which takes care of the 
vertical thrust of the cams on the roller. 

One of the cams feeds the carriage and tools against 
the work during the cutting operation, and this cam has 
a constant ratio of rise to angular motion, so as to ensure 
a constant rate of feed. The other cam returns the car- 
riage to the starting position, and its slope is of involute 
form, giving a constant pressure angle between cam and 
roller and constantly increasing the speed of the return 
motion until near the end when it is gradually retarded. 

The rapid traverse is driven by belt from the main 
pulley shaft and is engaged by a positive clutch. On an 
extension of the shafts carrying the feed cams, on the rear 








Showing tooling for machining stem pinion. Note 
arrangement for turning taper on pinion face 
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View of head with cover removed, showing spindle drive and feed gears 


side of the head, there are located two cams, one operat- 
ing the rapid traverse clutch and the other the spindle 
speed change clutch. These cams are adjustable and are 
graduated to facilitate easy and rapid setting. 

The cross feed shaft—which is a floating shaft, not. 
subject to loads due to belt pull, ete—operates through 
worms and gears to the cross slides, of which there may 
be one, two, three or more on the front carriage, each 
independent of the others. This arrangement of in- 
dependent cross feed slides is one of the special features 
of this machine. One advantage is that it tends to lessen 
the cramping of the cross feed slides, and another that 
on work of different diameters with a small diameter near 
the tail stock it is not necessary to have a long tail center, 
as the carriage and tools will pass the tail stock. The 
clamps on the pullrod which determine the relation of 
the carriage to it can be fastened at any point along the 
length of the rod, to meet requirements with different 
classes of work. 

The tailstock spindle is 4%4 in. in diameter and is 
mounted in self-aligning roller bearings 16 in. apart, 
which give it a very rigid support. The carriage travels 
on Vee ways to which are secured hardened steel plates, 
each plate being 314 in. wide. From the feed shaft at 
the front of the machine motion is transmitted to a 
corresponding feed shaft at the rear through a cross shaft 
at the tail end of the machine provided with one pair of 
bevel gears and one pair of worm gears. All feeds are 
tied together and controlled by a single clutch which is 
engaged by a spring and disengaged positively by a cam. 
The back feed shaft is 2 in. in diameter and is splined. 

As already mentioned, the back carriage has only a 
straight in-feed and no longitudinal motion except for 
setting tools. Feed is effected positively by a cam directly 
behind the slide and the return by means of a block and 
pull rod which gives a rapid return motion. Two strong 
springs hold the cam follower on the slide against the 
cam. The cam feed shaft on the back slide is also 
roller-bearing. 

The tail stock and back attachment are mounted on a 
wide shelf of inverted channel section, one flange of the 
channel being formed by the wall of the bed. 
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The feed is operated through a jaw clutch, and the 
working or pressure faces of this clutch are inclined 
toward the direction of motion, so there is a natural 











Front cover removed from feed box, showing cams 


tendency for the clutch to disengage, which is counter- 
acted by a coiled spring. This spring is strong enough 
to enable the clutch to transmit all the torque necessary 
in normal operation, but should a jam occur in the feed, 
the clutch would automatically disengage and protect the 
machine. A feed throw-out lever is located on top of the 
headstock cap, in a position convenient to the operator. 
It compresses the clutch spring and positively withdraws 
one clutch member from the other. 

The tail stock is adapted to receive a mechanism for 
air operation of the tail center. It is operated manually 
by means of a handwheel at its inward end, mounted on 
a downwardly inclined shaft, which through a pair of bevel 
gears, moves a horizontal screw with Acme thread, this 
screw being parallel to the tail stock and carrying a nut 
which engages into a slot in the spindle sleeve. 

Oiling of the working parts is by the circulating or 
flood system. There is one oil pump of the gear type in 
the head. This pump discharges into the upper com- 
partment of the head, where it lubricates the bearings 
and gears. Through the floor of this compartment ex- 
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Toel layout for machining stem pinion in two set- 
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tends a number of feed pipes for lubricating the bearings, 
gears, worms and cams in the feed works. Those stand 
pipes which deliver to the bearings project comparatively 
little above the floor of the upper compartment, so they 
are always below the surface of the oil in that compart- 
ment. And as the resistance to the flow of the oil through 
the bearings is comparatively large, they do not affect the 
level, which is determined by the height of the other stand- 
pipes, leading to the gears, etc. Normally there is about 
214 in. of oil in the feed box or lower compartment of the 
head. A strainer is fitted over the pump inlet to keep grit 
and dirt out of the bearings. 

There is another oil pump of the same type in the front 
carriage, which lubricates the mechanism within the head 
and the slides. Both pumps can be removed from the 
machine without disturbing any other parts. 

Work and tools are kept cool by a centrifugal pump 
having a capacity of 75 gal. of cooling compound per 
minute. The coolant is brought to the work and tools 
through large pipes so that it will be delivered to the tools 
without pressure. There is a device for adequately spread- 
ing the coolant over both tools and work. The pump is 
mounted on the outside of the machine where it is easily 
accessible and driven from a belt. 





CCORDING to the recently published 1926 Year Book 

of the American Engineering Standards Committee 

there are now 212 industrial standardization projects in 

process or completed. There are 365 national organiza- 

tions—technical, industrial and governmental—participat- 

ing in the work through accredited representatives num- 
bering nearly 1600 individuals. 

Among important projects of interest to the automotive 
industry are the Safety Code for Aeronautics, in the de- 
velopment of which the military and civil branches of the 
Federal Government and commercial and public agencies 
interested in the subject were represented; some forty 
codes dealing with industrial safety, 17 of which have been 
completed; the model traffic code recommended by the 
National Conference on Street and Highway Safety for 
enactment into State laws and which embodies many of the 
same principles underlying the three codes, Colors for 
Traffic Signals, Automobile Brakes and Brake Testing 
and Automobile Headlights. 

The Year Book contains considerable information re- 
garding the activities of the A. E. 8S. C. such as its purpose 
and organization, methods of work, information service, 
relation to industrial organizations, cooperation with 
foreign standardizing bodies, etc., ete. 





MECHANICAL gear shift invented by John C. 

Backus of Backus Novelty Co., Smethford, Pa., is 
covered by U. S. patent No. 1,223,656 issued April 24, 
1917, on an application filed Oct. 1, 1914. The device is 
of the type in which gears are pre-selected by means of 
a selector lever on the steering column and the shifting 
is accomplished by the movement of the clutch pedal. 
Depressing the clutch moves the gears to the neutral 
position and the return of the clutch pedal under the 
influence of the clutch spring engages the new gear. The 
first claim of the patent reads as follows: 

“In a gear-shifting mechanism, a movable actuating 
element, a plurality of gear-shifting devices including 
members movable into or out of the path of movement 
of the actuating element, and selecting mechanism 
operatively connected to said members to shift them into 
or out of said path of movement.” 
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Reading the Writing on the Wall 


ING BELSHAZZAR, it is said, in the midst of a 

riotous and sensual banquet, saw a hand come 
forth and write on the wall of his palace. ‘“Mene, 
Mene, Tekel Upharsin” the hand wrote. And being 
unable to interpret the meaning of these strange 
words, the King became greatly perturbed; his “coun- 
tenance was changed, and his thoughts troubled him, 
so that the joints of his loins were loosed and his 
knees smote against one another.” 

The rest of the story is too well known to need 
repetition. Daniel interpreted the writing to mean 
the end of the King and his Kingdom, a prophesy 
which was quickly fulfilled when “in that night was 
Belshazzar the King of the Chaldeans slain.” 

This ancient Chaldean saw the writing on the wall 
but he didn’t know what it meant. He wasn’t able 
to see it and interpret it sufficiently in advance of 
the calamity which it predicted to avoid the calamity. 

In the automotive industry, as in the rest of the 
business world, the detached hand of economic de- 
velopment constantly is writing on the walls of in- 
dustry. To read that writing as accurately and as 
quickly as possible is the major job of the automotive 
executive. 

During the years when demand for cars far outran 
the possible supply, ability as an interpreter wasn’t 
nearly so necessary in the automotive executive as it 
is today. Now, of necessity, more Daniels are being 
developed every year and the effect of their thinking 
and activities is becoming more and more evident, 
particularly in market analysis, the practical phases 
of sales promotion and in the laying out of funda- 
mental long swing policies. With the progress which 
is being made along these lines, there is little need 
for those concerned with automotive progress to emu- 
late Belshazzar’s fear. 


Production Probabilities 


N July, motor vehicle production dropped behind 
that of the similar month of 1925 for the first 

time this year. August output undoubtedly will be 
nearly 100,000 ahead of August, 1925, because of the 
unusually large drop recorded in August last year 
through Ford’s inability to get into production on 
his new bodies. The peculiar circumstances involved 
in the low August figures last year must be clearly 
recognized in any comparisons with this year’s out- 
put for the same month. 

The same thing is true to a greater or less extent 
with the 1925 September and October production, the 
October output reaching an abnormally high level, as 
Ford output swung back into line. 

It is interesting to note, however, that the per- 
centage of the total year’s production which was 


~~ 


crowded into the last quarter in 1925 was much 
greater than the average percentage accounted for 
by that quarter over a period of years, while the first 
quarter in 1925 was considerably below the average. 

But this year, the conditions are different. The 
first and second quarters were high and probably 
absorbed a greater percentage of the total year’s out- 
put than the average. The 2,173,000 vehicles built 
in the first six months of 1925 constituted just a 
little over 50 per cent of the total 1925 production. 

Study of trends in past years indicates that the 
2,455,000 output of the first half of this year will 
constitute at least 55 per cent of the total for the 
year and perhaps more, thus making the last half 
total probably not much greater than that of the last 
half of 1925. In other words, the indications are 
that the last half this year will not run ahead of the 
last half of 1925 to anything like the same extent 
that the first half did. 


Exclusive Truck Highways 


XCLUSIVE truck and bus roads as a necessary 

future development in automotive transportation 
have been predicted for some years back, but thus 
far such proposals have reposed almost entirely in 
the theoretical plans and calculations of students of 
the highway traffic problem. It is altogether likely 
that the high cost of road construction and the diffi- 
culty of obtaining sufficient funds for building such 
commercial vehicle routes will prevent actual installa- 
tion of such highways for some time to come. 

That the idea is gradually.emerging from the theo- 
retical to the practical stage, however, is indicated by a 
specific proposal for the construction of separate high- 
ways for exclusive truck and bus use in New Jersey. 
The idea is proposed in a bill which is to be presented 
to the next meeting of the New Jersey legislature by. 
W. H. Olden. 

Fundamentally, separation of relatively slow mov- 
ing freight vehicles and space consuming buses from 
the more agile and flexible passenger cars would seem 
likely to increase the efficiency with which both types 
of vehicles might operate as well as to increase the 
safety of operation in both cases. A large number of 
practical obstacles appear, however, in the way of, 
any very rapid realization of such segregation in 
practice. | 

At the same time, there has already been a limited 
application of the idea in several isolated instances 
with satisfactory results. The Roosevelt Boulevard 
entering Philadelphia from the north is an example. 
Three traffic lanes are provided here. Passenger 


cars going in either direction may use the center lane, 
but commercial vehicles must keep on the outside 
lanes and the latter are restricted to one-way travel: 
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Factory Production Higher 
as New Model Sales Improve 


PHILADELPHIA, Sept. 2—Although August was not a particularly active 
month in sales of motor cars and trucks, the reaction of the buying public 
toward the new models has justified an appreciable stepping up of produc- 


tion at the factories, with every indication of an active fall market. 


The 


upturn noted has occurred in the last two weeks, and is not believed to be 


sufficient to bring the total month’s output above the July level. 


Sentiment in the industry is on the 
whole very cheerful. The profitable first 
half year, it is expected, will be almost 
duplicated in the latter six months, and 
these will mean, for many of the com- 
panies, a better year even than 1925. 
Total production for the year, however, 
is not likely to far exceed last year’s 
record unless unforeseen developments 
occur. 

The final quarter of 1925 was affected 
by the record-breaking production of 
the Ford plants on new models, and that 
situation is not looked for this year. In 
line with seasonal tendencies, therefore, 
the last three months should find the 
factories at a fairly low ebb of activity. 

In line with the sound state of general 
business, truck sales have held up un- 
usually well during the period when little 
buying is expected by the factories, 
many of which have been closed down 
for two week periods for vacation and 
inventory taking. 

The tire factories are working at prob- 
ably the peak rate for the industry, 
after several months of reduced produc- 
tion which was due to the buyers’ strike, 
now a thing of the past, although car 
owners are still making their old tires 
last longer by repairing rather than re- 
placing them. 

Business in parts and accessories has 
shown some decline, but better business 
is expected in the early fall. 





Rubber Source Reported 
in South African Tree 


NEW YORK, Sept. 1—Dispatches 
from Cape Town, South Africa, report 
that a method has been found by which 
rubber can be produced from the latex 
of the African Euphorbia tree. The 
rubber is said to be comparable in qual- 
ity with that produced in the Para dis- 
trict of Brazil. 

Plans are reported under way to ex- 
ploit the yield of 60,000,000 trees of this 
species. Chemical tests are said to have 
shown a yield of 3 lb. per tree. Vulcan- 
izing is reported to have been satisfac- 
tory with the product of the tree. The 
country in which the trees abound is 
reported to be free from fever and to 
contain a plentitude of low-priced labor 
insuring profitable operation. 


Marmon Adds Funds 
Through Stock Sale 


NEW YORK, Sept. 1—Announcement 
was made here that Hallgarten & Co. and 
Green, Ellis & Anderson, have purchased 
from Marmon Motor Car Co., 40,000 
shares of its common stock which will be 
offered for public purchase at once. The 
company’s prosperity and its accepted 
strong position in the industry in con- 
nection with the new small Marmon soon 
to be aded to its product, is offered as 
making the purchase attractive. 

On completion of this financing Mar- 
mon will have cash of $2,154,542 with 
current assets of $4,714,125 and current 
liabilities of $536,000. Its capital and 
surplus account will be in excess of 
$6,800,000. The company will begin divi- 
dend payments during the present year 
on a $4 annual basis. The new shares 
are offered at $48.50 a share. 





Tremendous Bus Growth 
Shown in India Market 


NEW YORK, Sept. 1—Sales of motor 
cars in India this year have been about 
25 per cent above last year, according to 
reports submitted to the National Au- 
tomobile Chamber of Commerce by Wal- 
ton Schmidt, field representative, who 
has been making a trip through Euro- 
pean, Australian and African markets on 
behalf of the chamber. He is due back 
in New York late in November. 

The feature of the business this year 
in Calcutta, Mr. Schmidt reports, is the 
tremendous growth in bus transporta- 
tion. Whereas early in 1925 there were 
only 15 buses in operation, there are now 
480, mostly light American types, ex- 
cepting Fords. 

He finds the dealers there are in fairly 
good shape, although used car stocks are 
rather high in Calcutta. 





Bus Company Adds Planes 
PORTLAND, ORE., Aug. 31—The 
first airplane to be put in use as a mobile 
service unit in connection with a motor 
bus system arrived in Portland today 
from California, carrying A. T. Shere, 


—_ 


president of the Interstate Transit Co., 
operators of the Bell line stages, as a 
utility pilot. 

Mr. Shere advised that the plane 
would be used for dispatching mechanics 
to wherever one of their stage buses 
might break down. The Interstate 
Transit Co. intends, also, to inaugurate 
an airplane passenger service between 
Pacific Coast points in the future. It 
has the nucleus of such a service in 
four aviators now with the organization. 





Stearns to Present | 
New Quality Line 


CLEVELAND, Sept. 2—H. J. Leonard, 
president, has announced that within a 
week a new line will be announced by the 
F. B. Stearns Co. 

“When these cars are shown,” Mr. 
Leonard said, “they will be a revelation 
to the public, embodying many develop- 
ments in the luxury car class which are 
entirely European in character. The 
motor will be the Knight sleeve-valve 
power plant. Chassis features will in- 
clude a worm drive which, coupled with 
the known silence of the power plant, 
will give entire freedom from noise when 
the car is in operation. Mechanical 
four-wheel brakes will be standard equip- 
ment. 

“Springs will be longer and more flex- 
ible than those used on any American- 
built car at the present time. Body lines 
and color schemes will be entirely new. 
Car owners who want exclusiveness and 
the perfection of luxury will find these 
features in the new Stearns-Knight line.” 

Mr. Leonard added that the F. B. 
Stearns Co. would not only build the 
new car for the American market, but 
would also enter the foreign field aggres- 
ively. 





George Frank Lord Named 
Star Division Sales Head 


NEW YORK, Sept. 1—George Frank 
Lord today became general sales man- 
ager of the Star car division of Durant 
Motors, Inc., by appointment of Colin 
Campbell, vice-president. Mr. Lord has 
been associated with Mr. Campbell since 
1922, at which time he became advertis- 
ing manager of Chevrolet Motor Co., 
Mr. Campbell at that time being general 
sales manager of the Chevrolet company. 

Mr. Lord came with Durant following 
Mr. Campbell’s acceptance of a vice- 
presidency in that organization, serving 
as his assistant and taking over the di- 
rection of advertising. His new appoint- 
ment is due to the expansion of Star 
business. By taking over this post, Mr. 
Lord will enable Mr. Campbell to give 
increased attention to sales of the Flint 
product, which he has recently under- 
taken in addition to his Star activity. 
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Tire Output Value 
Up 43% in 2 Years 


Census Shows Decrease of 34 
in Number of Manufac- 
turers Since 1923 





WASHINGTON, Sept. 2—The value 
of the output of establishments engaged 
primarily in the manufacture of rubber 
tires and tubes increased 43.6 per cent in 
1925, over 1923, according to figures of 
the biennial census of manufacturers 
just released by the Department of 
Commerce. The total output value of 
these establishments, which numbered 
126 in 1925 against 160 two years before, 
the census showed was $925,032,833, 
compared with $644,193,697 in the 1923 
census. 

Of the total for 1925, $822,138,213 was 
contributed by tires and tubes and the 
balance by miscellaneous products. The 
value of the output of tires and tubes is 
raised to $824,548,604 when the produc- 
tion of establishments engaged primarily 
in the manufacture of other rubber 
goods is added. While automobile and 
truck casings, which made up $656,491,- 
733 of the grand total, increased ma- 
terially during the two years, the pro- 
duction of motorcycle and bicycle casings 
and inner tubes showed a pronounced de- 
crease. 

The average number of wage earners, 
exclusive of salaried employees, in the 
industry in 1925 was 81,670 against 
73,963 in 1923. The wage totals for 
these workers jumped to $120,614,081 in 
1925 from $108,623,102 in 1923. There 
was a gain of four establishments and a 
loss of 38, a net loss of 34. Of the 38 
lost to the industry, 22 went out of busi- 
ness prior to 1925 and 16 were idle dur- 
ing the entire year. 





Harmsworth Cup Defender 


Speeds 80 Miles an Hour 
DETROIT, Aug. 31—Gar Wood’s Miss 
America V, built to defend the Harms- 
worth trophy against the challenge of 
the Excelsior France, was launched, 
yesterday, and attained a speed of 80 
miles an hour in her first trial. 

After giving the new boat a good 
workout down the Detroit river, Gar 
Wood expressed his confidence that his 
new defender will be capable of keeping 
the famous Harmsworth trophy in the 
United States during the*® races which 
will be run, next week. 

Wood’s boat was constructed last year 
to defend the cup against the French 
challenger, but the latter was damaged 
by fire and was unable to compete. The 
French craft will arrive in New York, 
Wednesday night, and will probably be 
in Detroit ready for the first test, Friday 
morning. 





N. A. C. C. Meeting Sept. 9 

NEW YORK, Aug. 31—The first 
autumn meeting of the directors of the 
National Automobile Chamber of Com- 
merce will be held in New York Sept. 9. 








qeeenesecaaeenneeene 


| GOOD ROADS VALUE 
NOW OVER BILLION 


WASHINGTON, Sept. 1—An- 
nouncing the growth of the United 
States highway system to more 
than 500,000 miles of good roads, 

| the Department of Commerce has 

| issued a bulletin declaring that | 
America is now a “billion-dollar | 
highway nation.” With a Con- 
gressional appropriation of $75,- 
000,000 and state and local funds | 
totaling $100,000,000 to be ex- | 
pended this year, the total invest- 

, ment in good roads will have 

| reached $1,002,000,000 the bulletin 
states. Of this amount, the Fed- 

| eral Government expended $371,- 

| 701,000. 

The direct reflex of this huge 

| investment, the Department states, 

is found in the nearly 18,000,000 

passenger automobiles and 2,441,- 

000 commercial motor vehicles now 

| in service in the country. The re- 

turn to the nation in taxes, through 

levies on motor vehicles alone, was 

$667,000,000 in 1925. 




















I. C. C. Hears Testimony 


of Michigan-Ohio Groups 

DETROIT, Sept. 1—Many important 
witnesses testified at the Interstate 
Commerce Commission’s Detroit hearing 
to inquire into bus and truck operations 
and the possible need of Federal regu- 
lations, which was opened, today, by 
Commissioner John J. Esch. 

Representatives of Michigan and Ohio 
railways and bus and truck operators ap- 
peared while tomorrow representatives 
of various Chambers of Commerce, farm 
organizations, and bus and trucking or- 
ganizations will give testimony. 

E. F. Loomis and Kenneth Moore are 
on hand in the interests of the National 
Automobile Chamber of Commerce, while 
John Lovett, general manager of the 
Michigan Manufacturers Association, 
and John Farber, manager of the Flint 
Manufacturers Association, are also in 
attendance. 


Waterfall Police Deputy 

DETROIT, Aug. 31—Arthur T. Water- 
fall, executive vice-president of Dodge 
Brothers, Inc., has been named third 
deputy police commissioner of Detroit in 
charge of the traffic bureau. He will 
serve without salary and will devote only 
part of his time to the position. 








Amalgamated to Reorganize 

NEW YORK, Sept. 1—Early reor- 
ganization of the Amalgamated Motors 
Corp. is in prospect as the result of re- 
ceivership proceedings this week before 
Judge Runyon in Newark. The applica- 
tion is made by Theodore Riel, a stock- 
holder, and was agreed to by the officers 
who believe the path is open for a better 
reorganization of the company, which 
is incorporated in Delaware and is the 
holding company for the Bessemer Mo- 
tor Truck Co., Northway and Winther. 
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Conditions Indicate 
Record Fall Trade 


Good Crops, High Employment 
and Record Freight Move- 
ment Among Factors: 








NEW YORK, Sept. 2—Every prospect 
of a record volume of trade during the 
fall is foreseen by the National City 
Bank in its review, just made public. 
Crop conditions promise final yields 
which, though not record-breaking, should 
afford a basis for very satisfactory busi- 
ness in the agricultural regions, the 
bank points out. 

Factory employment generally re- 
mains at high tide for the season, and 
payrolls, which constitute the basis of 
buying power, are running above a year 
ago, according to the review. Retail 
distribution continues in large volume, 
as evidenced by the sales of chain sys- 
tems, department stores and mail order 
houses throughout the country. 


“Consumption of electric power and 
record-breaking freight movement on 
the railroads,’ says the review, “re- 
flect the high level of manufacturing 
and wholesale distribution. Bank checks 
drawn and cashed at banks make a good 
showing for recent months, the totals for 
‘ae first three weeks of August rising 6 
per cent above the corresponding period 
of 1925. Practically all districts are 
participating in the gains with increases 
particularly marked in the Philadelphia 
and Kansas City districts, doubtless re- 
flecting the effects on business of the 
Sesqui-Centennial Exhibition in the one 
case and the splendid winter wheat crop 
in the other. 


Commodity Prices Lower 


“Commodity prices at wholesale con- 
tinue to decline slowly and are now at 
the lowest level since 1924. So long 
as the decline is gradual the movement 
is not an unhealthy one, as its ten- 
dency is to enlarge the volume of con- 
sumption. The experience of the past 
year has clearly demonstrated that de- 
clining prices and business prosperity 
are not incompatible. Thanks partly 
to the policy of avoiding overstocking 
and to increased industrial efficiency 
these readjustments have been accom- 
plished thus far with little rise in the 
business mortality rate, and with a con- 
tinuance of high industrial profits. 

“Textile news has been more cheerful 
of late, mainly due to improvements in 
the cotton goods section, where buying 
has increased considerably with the 
greater stability of cotton. With stocks 
of goods generally at low levels, the 
increased demand is being reflected 
promptly in increased mill activity, and 
a number of Southern plants are re- 
ported to have resumed full time. In 
woolens the trend of prices is illustrated 
by cuts of 8 to 12 per cent on prices 
of spring goods, but the volume of busi- 
ness booked is reported better and con- 
ditions are regarded less unsatisfactory. 
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August Tire Sales 
Bring Peak Output 


Continuance of Heavy Opera- 
tions Seen—Akron Car 
Business Better 


AKRON, Sept. 1.—With an unprece- 
dented midsummer demand from dealers 
and motor car manufacturers in full 
swing, rubber manufacturers in the 
Akron district have broken all previous 
records during August for sales and pro- 
duction of automobile, truck and bus 
tires. Total sales for the month, it is 
estimated, were nearly 3,500,000 tires, 
an increase of about 1,000,000 over busi- 
ness in the months of April and May, 
which represented the low point of op- 
erations for the industry. 

Practically every tire company is run- 
ning at capacity, with three eight-hour 
shifts employed. Several thousands of 
workers have been added within the past 
few weeks in the industry. 

Indications are that there will be no 
let-up in the present rapid pace until Oc- 
tober, according to leading manufactur- 
ers. There is talk of higher prices later 
in the year, if the present upward ten- 
dency in the crude rubber market pre- 
vails, although no change is looked for 
in the immediate future. 

In the Akron district more than 130,- 
000 tires a day are being manufactured, 
compared with less than 100,000 a few 
months ago. Goodyear Tire & Rubber 
Co. alone is turning out in excess of 45,- 
000 casings, while Goodrich, Firestone, 
Miller, General, Mohawk, Seiberling, 
India, Mason, Star and others are op- 
erating their plants at capacity. Local 
automobile dealers report an excellent 
reception of the new models. Sales of 
cars during the spring was somewhat 
slow, due to the temporary depression 
in the rubber industry, but there has 
since been’ substantial improvement. 
Sales in August were above expectations. 








Reo Offers Panel Body 
With Integral Closed Cab 


LANSING, MICH., Aug. 31.—An en- 
tirely new panel body, attractively de- 
signed with a closed cab as an integral 
part, is now available on the Reo Speed 
Wagon chassis with either four or six- 
cylinder engine. The body back of the 
driver’s seat is 105 in. long, 58 in. wide 
and 56 in. high. It is fitted with oak 
slats to within 10 in. of the top, to pro- 
tect the steel panels from the loads. 
Rear doors have felt strips to make them 
dustproof. Windows in the doors are 
15% in. wide and 20 in. high. 

The driver’s seat is heavily upholstered 
and extends to the complete width. Side 
doors in the driver’s compartment are 
24 in. wide and include large windows 
easily raised and lowered by means of 
crank regulators. A cowl ventilator is 
fitted. This model is furnished in lac- 
quer finish in a wide variety of colors for 
special selection. 





GOVERNMENT TIRES 
OF PAYING GAS TAX | 
WASHINGTON, Sept. 1—The 
question as to whether or not the 
Federal Government must pay a 
State gasoline tax in states where 
such taxes are assessed motorists, 
has caused a furore here in gov- 
ernment circles—the result of 
which will likely cost the states an 
| appreciable amount of highway tax 
revenue. 

Since inauguration of the gaso- 
line tax in the District of Columbia 
the P. O. Department has paid a 
two cent tax on all gasoline used 
in its trucks—averaging about 
$4000 a year. Post Master Gen- 
eral New has now decided that it’s 
all wrong and has notified the 
Treasury Department that he 
wants a refund of all taxes paid. 

Comptroller General McCarl, 
arbiter of all such disputes has 
ruled in favor of P. M. G. New. 
The result of the ruling affecting 
the District will, it is declared, 
affect the states in the same way, 
with the resultant loss of revenue. 

















69,425 Buses Now in Use 


Labor Department Finds 
WASHINGTON, Sept. 1.—Motor buses 
operating as common carriers in Amer- 
ica now cover a total route mileage ap- 
proximately as great as the steam rail- 
road mileage of the country, an oral an- 
nouncement by the Bureau of Labor 
Statistics of the Department of Labor 
states. 

The announcement declares that there 
are 69,425 motor buses operating in the 
country, 37,500 of which are common 
carriers. 

The development of the new industry 
the announcement states, not only has 
had “a very important influence on trans- 
portation agencies,” but it has created 
a new and extensive field of labor em- 
ployment. The Bureau estimates that 
there are at least 100,000 men employed 
as motor bus operators, and the esti- 
mate may run much higher. This figure 
does not include mechanics, barn em- 
ployees and others directly associated 
with the industry. 


Cuba Defers Road Bids 

WASHINGTON, Sept. 1—The date for 
opening bids for the “Central Highway” 
project in Cuba has been postponed to 
Sept. 20, from the originally announced 
date of Sept 1, the Department of Com- 
merce announced. The project calls for 
construction of a highway running the 
length of the island, with branches con- 
necting the principal cities not on the 
main route and will be about 640 miles 
long. The cost is estimated at $120,000,- 
000. The Cuban government has an- 
nounced that any proposition for financ- 
ing and executing the contract within 
four years will be considered from re- 
sponsible organizations. 
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Yellow Truck Opens 
Truck Sales Drive 


Bus Division Active and Large 
New York Business May 
Follow Rail Purchase 


NEW YORK, Aug. 30—With its bus 
division working at full speed, and the 
rapid expansion of the Drivurself sys- 
tem under way, Yellow Truck & Coach 
Mfg. Co. is now giving its attention to 
the development of its truck division. 
A comprehensive merchandising pro- 
gram is being launched but as it is still 
in the period of trial and change details 
cannot be divulged. 

The reduction of 33 1/3 per cent in 
car rental rates by the Drivurself com- 
pany, announced last week was coupled 
with the abandoning of hourly charges, 
placing the cars simply on a mileage 
basis. So far the lower rates apply only 
to the Chicago territory, it was learned 
here. New stations are being opened 
almost daily and it is understood that 
the total for the country now stands at 
approximately 400, with 16 in operation 
in New York City alone. 

The prospect that the Fifth Avenue 
Coach Co. will acquire the New York 
Street Railways Corp. places in prospect 
a large new market for Yellow buses. 
John Hertz is chairman of the board of 
both the Fifth Avenue Coach Co. and 
the Yellow Truck & Coach Mfg. Co., and 
the Fifth Avenue company is already op- 
erating some single-deck Yellow coaches. 
If the proposed purchase goes through, it 
is likely that there will be a wholesale 
replacement of street car lines with bus 
lines, or, at any rate, a greater expansion 
of the bus routes now operated on lead- 
ing thoroughfares. 








Hupp Nine-Months’ Sales 
Shows 53 per cent Gain 


DETROIT, Aug. 28—The Hupp Motor 
Car Corp. looks forward to the greatest 
fall business in its history, according to 
O. C. Hutchinson, general sales manager. 
He bases his statement on a survey of 
business conditions in the United States 
and Canada. “A generally prosperous 
condition prevails in the entire North 
American Continent,” he says, “with 
practically no evidences of inflation or 
over spending. Conditions in the farm 
market are at least as good, probably 
better, than a year ago.” 

Hupmobile sales in the United States 
and Canada for the nine months ending 
July 31 were 53 per cent greater than 
for the corresponding period a year 
earlier. Factory shipments for the 
period were 39,697, compared with 27,134. 
For the first seven months of 1926, fac- 
tory shipments exceeded those for the 
entire year 1924, and were within 6000 
of the year’s figure for 1925. 

During August and September the 
company expects its shipments to more 
than double those of the corresponding 
months a year ago. 
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Auburn Takes Over 
Ansted Properties 


INDIANAPOLIS, Aug. 30—The real 
estate and buildings of the Ansted En- 
gineering Co. at Connersville were sold 
yesterday by approval of the Fayette 
Circuit Court to E. L. Rickerts, Con- 
nersville banker, acting for the Auburn 
Automobile Co. It is also understood at 
Connersville that Auburn also figures 
on buying the plant of the former Lex- 
ington company which adjoins’ the 
Ansted plant. 

It is said that Auburn has out-grown 
its facilities at its own plant, and the 
belief is that if the Lexington plant is 
also bought Auburn will doubtless move 
to Connersville where its bodies, lamps 
and other parts are already made. Dur- 
ing the last year it is said that Auburn 
has paid over a million dollars to Con- 
nersville plants for bodies, lamps, etc. 

Taking over the two plants, the Ansted 
portion of which is a practically new 
building, would give adequate room for 
expansion and would save the Auburn 
concern great shipping costs. The 
Ansted plant was formerly used in the 
production of Ansted motors, which were 
employed on the Lexington and on other 
cars. The plants have been practically 
idle for almost two years. 





Canada Includes Truck Parts 
MONTREAL, Sept. 1—Sir Henry 


Drayton, acting Prime Minister, stated 
today that the order-in Council recently 
passed at Ottawa placing motor truck 
manufacturers on equal terms with au- 


tomobile makers w-th respect to import 
duties on parts, merely rectifies an over- 
sight in an amendment to the original 
Robb Budget. The word “auto” he said, 
which had been used, did not apply to 
trucks; and consequently the order-in 
Council in question was passed. 





Canadian Survey Shows 


Car Registration 719,206 
WINNIPEG, MAN., Sept. 1.—Farmers 
constitute the largest automobile own- 
ing class in Western Canada. Of 241,226 
cars in the three prairie provinces (Man- 
itoba, Alberta and Saskatchewan), 156,- 
796 or 65 per cent are in the hands of 
farmers, according to a survey by the 
Manitoba Government authorities. Reg- 
istration of automobiles in Canada at 
present totals 719,206 or an average of 
one car to every 11.8 people, says the 
bulletin of the provincial government, 
compared with 639,206 last year, an in- 
crease of 80,000 cars. Distribution of 
cars by provinces is: Ontario 338,426; 
Quebec 95,328; Nova Scotia 22,610; New 
Brunswick 18,667; Prince Edward Island 
2939, and Manitoba, Saskatchewan and 
Alberta combined 241,226. 





Flint to Vote on Sewer 
FLINT, Aug. 25.—Taxpayers of Flint 
will vote, Sept. 7, on a proposition to 
raise $200,000 to build a new trunk line 
sewer to serve the Flint Motor Co. plant 
recently purchased by General Motors 
Corp. When the proposition was voted 
down a week ago the corporation stated 
that it would delay development of the 

factory for the Fisher Body Corp. 


Excise Tax Payment 


Half of 1925 Total 


WASHINGTON, Sept. 1.—Automobile 
and accessory manufacturers paid less 
than half as much in excise taxes to the 
United States government in July this 
year than in July, 1925, according to the 
monthly statement of the Collector of 
Internal Revenue. 

The automotive industry in July, 1926, 
paid in manufacturers’ excise taxes 
$7,271,936, all of it on automobiles and 
motorcycles. The tax in July of last 
year in this classification, under the old 
revenue act, was $12,332,971, or $5,061,- 
034 more than this year. The tax on 
automobile trucks and wagons and on 
tires, parts and accessories, which 
amounted to $659,666 on the former 
classification, and $1,844,970 on the lat- 
ter, in July last year were eliminated by 
the 1926 revenue act. The total decrease 
in the excise tax on the industry for the 
month, therefore, amounted to $7,565,- 
672. 





Electruck Assets Sold 


PHILADELPHIA, Aug. 28.—Assets 
of the Electruck Corp., including machin- 
ery, equipment, trucks (completed or 
partly completed), parts, drawings, pat- 
terns, dies, etc., and all patents, have 
been purchased by the Commercial 
Truck Co., with plant and general of- 
fices here. The Commercial Truck Co. 
will furnish parts and supplies, and 
such service as may be required on the 
products of the Electruck corporation 
now in owners’ hands. 
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Men of the Industry and What They Are Doing 





M. H. Pettit is Appointed 
Vice-President of Nash 


M. H. Pettit has been appointed vice- 
president and assistant general manager 
of Nash Motors Co. effective Oct. 15, ac- 
cording to announcement by C. P. Nash, 
president, this week. Mr. Pettit will 
come to the Nash company from the 
Simmons company of Kenosha and New 
York, with which he has been associated 
for the past three years. 

Previous to joining the Simmons or- 
ganization, he resigned from the position 
of vice-president of the J. I. Case Thresh- 
ing Machine Co. of Racine, with which 
he had been associated for 20 years. 


Velie Promotes Officials 

F. D. Soper has been appointed as- 
sistant sales manager of the Velie Motors 
Corp., and Paul Mongerson has_ been 
named to succeed Mr. Soper as director 
of purchases. Both appointees have been 
with the company for a period of years, 
Mr. Soper having served fifteen years 
and is well known to the dealer organi- 
zation. C. T. Zeigler has been named to 
the sales staff of the organization and 
will have charge of the Chicago district. 
Formerly he was with the J. I. Case Co. 
and Nash Motors Co. 

Sundstrand Names Sales Heads 

T. B. Buell has been appointed a sales 
engineer in the eastern territory for 
Sundstrand Machine Tool Co., making 
his headquarters at Syracuse. He was 
formerly associated with New Process 
Gear Co. L. A. Dumser has been ap- 
pointed to act in similar capacity in the 
middle western territory, with head- 
quarters at Milwaukee. Mr. Lumser was 
formerly with Kearney & Trecker Corp. 
The appointments have been made to 
permit of more direct service to cus- 
tomers, the Sundstrand company advises. 

J. J. Bush Now Distributor 

John J. Bush, pioneer in the automo- 
bile industry, formerly president of the 
National Auto Top Co. and vice-presi- 
dent of the Adams-Williams Mfg. Co., 
has become president of the Bush-Cun- 
ningham Auto Specialties, Inc., New 
York, eastern distributors for Van Au- 
burn Co., manufacturers of adjustable 
coach seats. 





Brimlow Visits Continental 
Charles Brimlow, chief engineer of the 
Argyll Motor Co., Ltd., of Glasgow, Seot- 
land, is in Detroit visiting executives 
of the Continental Motors Corp. Con- 
tinental, some time ago, acquired world 
rights for the Argyll engine. 


Miranda Directs Export 
A. J. Miranda, Jr., will have charge of 
the newly established foreign sales di- 
vision of DuPont Motors, Ine., with 
offices at 182 Nassau Street, New York. 





MITCHELL TO SEEK 
AERO PRESIDENCY | 
Col. William Mitchell, former 
assistant chief of the Army air | 
service and its “severest critic,” 
has announced his candidacy for | 
president of the National Aeronau- | 
tic Association; election of which 
will be held on Sept. 9 in Philadel- 
phia. He had previously refused | 
the position, but has reconsidered, 
he announces, for the reason that | 
he “feels the post would give me | 
a better opportunity to conduct my 
campaign for an adequate air 
defense.” 


a 


| 
| | 











Rothschild Opens Offices 
Morris Rothschild, as chairman of the 
board of Republic Motor Truck Co., Inc., 
has opened offices in the Straus Building, 
Chicago, for greater convenience in hand- 
ling the administrative and financial 
matters of the company. Mr. Rothschild 
is well known as a financier. In taking 
over the duties of the Republic company 
he has severed his connection as vice- 
president and general manager of Harris 
Brothers Co. 
Brede Joins Yellow Truck 
O. M. Brede, sales and service manager 
of Hinckley Motors, Inc., has accepted an 
appointment with the Yellow Truck & 
Coach Mfg. Co. of Chicago. Mr. Brede 
has been affiliated with the industry since 
1912, the last seven years having been 
spent with the Hinckley organization. He 
will assume his new duties on Sept. 1. 
J. T. Spicer Joins Kelso 
John T. Spicer, formerly sales man- 
ager of the Thermoid Rubber Co., has 
returned to the automotive field and now 
is sales manager of the Kelso Mfg. Co., 
Trenton, maker of brake lining, and the 
Kelso Radio, Inc., manufacturer of radio 
sets. 
Durant Advises Against 
Bear Market Operations 
NEW YORK, Aug. 30—Departing for 
Europe on the Majestic, W. C. Durant 
issued a statement denying reports of 


sensational market activities in which 
he was declared participating. The re- 


ports, he said, were intended to influence 
market fluctuations. As to his opinion 
of the market he said good securities 
need no individual or syndicate manipu- 
lation for popularity. 

He advised against bear operations 
and said if a stock is not regarded as 
worth the money it is safer to leave it 
alone than sell it short. He declared him- 
self a bull on America and American 
institutions and an admirer of the 
Coolidge administration. 


Steamship Official Heads 


Transportation Division 
WASHINGTON, Sept. 1—Norman F. 
Titus, since 1921 manager of the Claims 
and Insurance Department of the Mc- 
Cormick Steamship Co. at San Francisco, 
has been appointed chief of the Trans- 
portation Division of the Department of 
Commerce, the Department has _ an- 
nounced. 

Mr. Titus, formerly a member of the 
firm of Mann, Titus & Co., steamship 
agents and brokers, succeeds Alexander 
V. Dye, who had been acting chief since 
Eugene S. Gregg resigned several 
months ago to enter private business. 
Mr. Dye recently was appointed com- 
mercial attache at Buenos Aires. 


F. H. Anderson Heads Sales 


F. H. Anderson has been promoted 
from engineering superintendent to sales 
manager of Gotfredson Truck Corp. 
Following six years service with the 
Fairbanks-Morse Co. as superintendent, 
Mr. Anderson first became affiliated with 
the Gotfredson Corp. three years ago. 
Before his connection with Fairbanks- 
Morse, he was with the Packard Motor 
Car Co. for nine years and also with the 
Crane-Simplex Co., of New Brunswick, 
Conn. 


Whiteford Mack Manager 

William Whiteford, of St. Paul, has 
been appointed manager of the Twin 
City branch of the Mack Truck Co. He 
will succeed Thomas F. Egan, who has 
been transferred to the division office 
of the company in Chicago. Mr. White- 
ford who has been an official of the 
Twin City Rapid Transit Co. for more 
than 20 years, joined the Mack company 
last January. 


James Names Representatives 
The James Motor Valve Co., of De- 
troit, has established a Pacific Coast 
office at 548 Howard St., San Francisco, 


with I. E. Close and Champ Clark as 
representatives. Ralph W. Tichener has 


been appointed representative for New 
England and New York state. 


Carrick to Seek Office 


Col. J. J. Carrick, president of the Lee 
Puncture Proof Tire Co. of Canada, Ltd., 
Lachine, Que., and a former member of 
the Dominion Parliament, has announced 
his candidature as an “Independent” in 
the forthcoming Federal elections. 


Coapman Joins Salisbury 
J. Coapman, formerly with the Flint 
Motor Axle Co., has been named sales 
engineer of the Salisbury Axle Co., of 
Jamestown, N. Y., with offices at 11-216 
General Motors Building, Detroit. 
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Hall Sees Revision 
in British Car Tax 


CLEVELAND, Sept. 1—“Though 
Europe is struggling against heavy odds 
to restore normal conditions and money 
is comparatively scarce in the hands of 
the public, the demand for American au- 
tomobiles will continue to grow since the 
foreign motor car does not compare with 
automobiles made in the United States 
for general serviceability,” declares J. 
R. Hall, vice-president of the Chandler- 
Cleveland Motors Corp., who has just 
returned from a trip through Europe. 
“Medium-priced American cars are in 
greatest demand and export of these will 
continue as rapidly as recovery of normal 
financial conditions will permit. 

“Great resistance to sale of automobiles 
in England is caused by excessive tax,” 
said Mr. Hall. “Every motorist must 
pay from 20 to 40 pounds every year for 
his car and this amount must be paid 
in a lump sum—there is no deferring of 
payments. As a ‘result, the middle- 
class refuses to buy cars and, of course, 
the poorer class cannot. 

“However, there is a remedy in sight. 
Everywhere in England one hears agita- 
tion for tax revisions on motor cars. 
The most popular plan seems to be a tax 
on fuel and if a levy as high as from 12 
to 14 cents per gallon on gasoline were 
proposed it would meet favor for the 
person of moderate means could at least 
own a car for week-end holidays and 
not drive it the rest of the week if 
gasoline were too high. As it is now he 
must pay a terrific tax whether the car 
is used or not. 

“European cars are mostly open 
models and scarcely any two are alike. 
There seems to be a surprising absence 
of standardization. Most cars are cus- 
tom-built to suit the demands and ideas 
of the buyer. Privately owned cars are 


not frequent and, outside the larger cities 
there is no traffic jam. Taxicabs are 
much in evidence—especially in Paris. 
Europeans are great on the appearance 
of the motor car but are lax on per- 
formance and durability. The small car 
is most popular—‘mosquito’ cars they 
are called. 

“Treland is still poor and blames heavy 
taxes. Germany is fighting strong to 
come back and against heavy odds, the 
greatest problem being unemployment. 
France and Belgium are also working 
hard and accomplishing wonders. Hol- 
land continues to prosper.” 


Eight Bid on Tube Order 

WASHINGTON, Sept. 1—The follow- 
ing eight bids have been received by the 
Post Office Department on 3000 inner 
tubes for automobile tires to be furnished 
the postal service: 

Pennsylvania Rubber Co., $1.36 each; 
Swinehart Tire & Rubber Co., $1.35 each; 
Kelly-Springfield Tire Co., $1.35 each; 
Supple Co., $1.35 each; Stirling Tire 
Corp., $1.37 each; Firestone Tire & Rub- 
ber Co., $1.46 each; Mohawk Rubber 
Co., $1.83 each, and U. S. Tire Co., $1.37 
each. 


North East Adds Models 

ROCHESTER, Sept. 1—North East 
Electric Co. has placed on the market 
three new model Northeaster magnetic 
horns, styled the Special, Commodore and 
Admiral. The first is designed especially 
for use on big cars and buses and the 
latter two are deluxe editions of the 
Standard, designed for motor boat and 
sport car use. 


P. O. Awards Body Contract 
WASHINGTON, Sept. 1—The Post 
Office Department has awarded to the 
Kentucky Mfg. Co., of Louisville, a con- 
tract for 35 three-quarter ton motor 
truck bodies, at its bid, $191.50 each, 
unmounted, and $199 each, mounted. 
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Last I.C.C. Hearing 
Waits Foreign Data 


WASHINGTON, August 31.—The In- 
terstate Commerce Commission post- 
poned this week, from Sept. 29 to Octo- 
ber 20, final hearing in the investigation 
into the operation of buses and motor 
trucks in connection with the railroads 
of the country. The final hearing is to 
be held here. The Commission has just 
completed a series of hearings in var- 
ious parts of the country and plans to 
make a comprehensive report to Con- 
gress on the bus and truck situation in 
its relation to the railroads. 

Postponement was made at the re- 
quest of representatives of the National 
Automobile Chamber of Commerce and 
the Truck and Bus Division of the Amer- 
ican Automobile Association in order to 
give delegates who will be abroad at- 
tending the International Highway Con- 
gress at Milan a chance to make a sur- 
vey in Europe on the same question and 
give the Commission benefit of their 
study abroad. 


Buick Builds 1300 Daily 

FLINT, Aug. 30—With production 
averaging 1300 cars a day during recent 
weeks, indications are that the produc- 
tion of the Buick Motor Co. for August 
will aggregate 31,000 cars. 

It is reported here that the large de- 
mand for the new Buick cars, which were 
announced the first of the month, is 
general throughout the country. 


Cleveland Sets Show Date 

CLEVELAND, Sept. 1—Directors of 
the Cleveland Automobile Manufacturers 
and Dealers Association have selected 
Jan. 22-29, 1927 as the dates for the 
next annual automobile show. The pub- 
lic Auditorium will again stage the ex- 
hibits. 
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of the Week in Leading Motor Stocks 




















NEW YORK, Sept. 2—Speculative 
activity shifted from one group to the 
other in trading on the New York Stock 
Exchange during the past week, at times 
occupied with numerous specialty issues 
and finally centering on the railroad 
group which showed little resistance to 
a buoyant upward movement. During 
this process, the motors with one or two 
exceptions were apparently neglected 
and there was little change in prices. 

General Motors was subject to wide 
fluctuations, but maintained a firm tone 
throughout the week. Sentiment in the 
issue was helped by a statement issued 
by W. C. Durant just prior to sailing for 
Europe that in his opinion the stock was 
still considerably undervalued. This 


statement bears out a similar pronounce- 
ment by Thomas Cochrane, a partner of 
J. P. Morgan & Co. that the stock should 
sell considerably higher It is good 
opinion in speculative circles that any 
further general advance in the stock 
market will be led by General Motors as 


notwithstanding its sensational advance 
opinion in responsible banking quarters 
is that the corporation has not discounted 
past or prospective earnings to the same 
extent as have some of the other Stock 
Exchange leaders. 

Yellow Truck & Coach enjoyed a large 
volume of activity during the week on 
reports that interests closely identified 
with General Motors advance have been 
heavy buyers of Yellow Truck on its 
future prospects. At current levels 
around $35 a share, the issue is obviously 
selling out of line with earnings during 
the first six months of this year which 
were equal to only 70 cents a share on 
the 1,400,000 shares of B and common 
stock. But those who have taken a 
bullish position in the issue point out 
that under General Motors sponsorship 
there should be a rapid increase in the 
company’s business and earnings. 

Hudson showed a stronger tone on re- 
ports that the company’s business had 
shown considerable improvement since 


the new models were introduced and that 
profits for the remainder of the year 
were likely to be on a more normal basis 
than during the first six months. It is 
understood that the stock still harbors a 
large short interest. 

Selling pressure was in evidence in the 
motor accessory issues largely induced 
by reports of the first six months’ earn- 
ings which in many cases showed poorer 
results than in the corresponding period 
of last year. 

Tire stocks were buoyant on reports 
of a marked improvement in business 
during recent weeks. Reports concern- 
ing the tire outlook are conflicting. 
Many observers are not convinced that 
the corner for this industry will be 
turned until after the first of the year. 
In the meantime these quarters point out 
that inventory adjustments and pros- 
pects of further price reductions in tires 
are likely to prove effective bear am- 
munition during the closing months of 
1926.—E. S. 
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Steel Buying May 
‘Induce Price Rise 





Mills Consider Possibilities of 
Continued Good Market 
at Higher Levels 





NEW YORK, Sept. 2—So impressive 
is the aggregate tonnage of steel sheets 
contracted for by automotive consumers 
during the second half of August that 
the only fly in the ointment of what 
otherwise would very likely turn into an 
old-fashioned bull market is the unknown 
quantity of automotive requirements 
over the remainder of the year. If the 
tonnage now on rollers’ order books rep- 
resents the bulk of sheets needed over 
the remainder of the year, little would 
be gained from sharp elevation of price 
levels, as consumers would be in position 
to give the market the cold shoulder un- 
til prices would give way because of 
lack of support. 

On the other hand, if steel producers 
were certain that considerable additional 
demand from the automotive industries 
overhangs the market, they would hardly 
delay energetic upward revision of prices. 
Advances with sufficient notice to con- 


sumers to enable them to cover their - 


wants at the old prices always tend to 
drive latent business onto order books, 
but after all the object of price advances 
is to obtain the higher price, and, unless 
this object is attained, announcements 
of advances gradually lose significance. 

Impending revision of the gage-basis 

for sheet prices, paramount to an ad- 
vance of $4 @ $7 per ton, drove a large 
tonnage of business into mills which are 
in better shape in the matter of back- 
logs than they have been in months. 
Full-finished automobile sheets rule 
‘strong. Good automotive orders have 
- also been booked by strip mills and cola- 
: finished bar producers. 
The general state of the steel market 
‘ presents by no means the rather roseate 
‘conditions in evidence in automotive 
steels. Heavy steel products are just 
about holding their own, and, while many 
optimistic sentiments are expressed with 
reference to the outlook, there is an un- 
dercurrent of anxiety lest the relatively 
brisk summer demand was in part to 
cover fall requirements which will be 
curtailed by just that much. Rumors 
continue of the impending merger of 
midwestern independents, including a 
number of non-integrated sheet rollers 
in the Mahoning Valley. 

Pig lron—The market is quiet and easy at 
$17.50 for No. 2 foundry, valley. Automotive 
foundries are buying in a routine way. In 
seaboard markets, foreign pig iron continues 
to exert pressure on the domestic product. 

Aluminum—The leading, domestic producer 
announced a few days ago a reduction of 1c 
per lb. in the price of sheets, coils, and cir- 
cles. The market for foundry metal is easy, 
imports continuing at a good rate. Re- 
melted metal is in good demand from parts 
and accessory manufacturers, but the supply 
of scrap is ample to keep the market in 


check. 
Copper—Connecticut Valley brass and cop- 


per products manufacturers have received 
lately a very satisfactory amount of auto- 


motive orders. The copper market backs and 
fills, largely under the influence of London 
cables. . 

Tin—End-of-August statistics have not 
altered the market’s position. 

Lead—With lighter demand from pigment 
consumers, the market has turned easier, and 
storage battery manufacturers have become 
the most important consuming element. 

Zinc—Following slight declines, the market 


has steadied. 


New Jalcase Steel 
Tested in Detroit 


NEW YORK, Sept. 2.—Following sev- 
eral months’ tests in a number of Detroit 
automotive plants with a steel, combin- 
ing deep-cutting and forging with case- 
hardening properties, its manufacturers, 
Jones & Laughlin Steel Corp., has begun 
to book orders for this specialty on a 
commercial scale. The steel contains 
1.20 per cent carbon and 1.50 per cent 
manganese with a very low sulphur and 
phosphorus content, and is produced in 
the form of hot-rolled and cold-finished 
bars. 

The hard case extends only a sufficient 
distance from the surface to afford pro- 
tection against impact and abrasion 
leaving the inner core sufficiently duc- 
tile for ready machinability, drilling op- 
erations being especially facilitated. 
While tough, the core is not brittle. In 
forging, the structure of the steel ab- 
sorbs readily the strain from the 
permeating action of this process. 

The manufacturer states that the steel 
has withstood the most severe shocks 
and stresses in the form of automotive 
parts produced during the try-out period 
and has been subjected to rigorous tests 
in assembled units. The use of the steel 
in automobile and airplane engines is 
emphasized by the manufacturers as be- 
ing one of its greatest fields of service. 

The steel is being marketed under the 
brand name of “Jalcase,” the first three 
letters being taken from the initials of 
the corporation’s name. 

Economies resulting from the use of 
this simple or plain steel, as compared 
with the cost of alloy steels are relied 
upon by the manufacturer to give the 
product a broad market from the start. 








Dodge Brothers Builds 


Car Number 1,750,000 
DETROIT, Aug. 28—Dodge Brothers, 
Inc., on Aug. 23 manufactured car num- 
ber 1,750,000, an all-steel special sedan, 
11 years, 9 months and 9 days after 
the first Dodge Brothers car was made. 
The car was shipped to S. A. Stephens, 
Dodge Brothers dealer at Buffalo. 

Since the first car was made, Nov. 14, 
1914, the Dodge Brothers factory has 
been increased from 30 acres of floor 
space to 130 acres. 

Two years lacking 19 days were re- 
quired to build the first 100,000 cars. 
Car No. 500,000 was completed June 30, 
1920; car No. 750,000, July 21, 1922, and 
car 1,000,000 on Dec. 12, 1923. Car No. 
1,500,000 left the line Jan. 14, this year. 
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Chrysler Segregates 
Service Manufacture 


Consolidation of Operations at 
Dayton Will Permit of 
Higher Output 


DAYTON, Aug. 30—Concentration of 
the manufacture of service parts in the 
Dayton plant of the Chrysler Corp. is 
now being effected, according to B. R. 
Secord, general manager of the local 
plant. 

The corporation is moving its New 
Castle, Ind., and Detroit service plants 
to Dayton to speed up manufacture and 
delivery of parts as a result of the in- 
crease in demand for Chrysler cars, and 
particularly the Chrysler “50” model. 

Chrysler parts now made in Detroit 
and obsolete parts for Maxwell and 
Chalmer models now made in New Castle, 
Ind., will be manufactured in Dayton 
after Sept. 15. Shipments will be made 
in the rough to the Dayton plant and 
manufacturing will be done here. Plant 
alterations and new equipment necessary 
for the enlarged production call for an 
outlay of $100,000. 

“When the unified branch is opened 
in September,” Mr. Secord said, “it will 
greatly exceed the present record of an 
average production of 50,000 pounds of 
parts and repairs sent out daily. Just 
how great the new mark will be he would 
not estimate. All direct shipments from 
the Detroit factory will be stopped.” 





Ford Fails to Restrain 
“Expert Ford Service” Use 


WASHINGTON, Sept. 1—The Ford 
Motor Co. has been denied an injunction, 
sought to prevent the use of the slogan, 
“Expert Ford Service,” by Kelly and 
Stein of New York, according to a re- 
port to the Department of Justice of the 
decision by the Southern District Court 
of New York. 

The court decision held that, while, in 
the final hearing in the case, the Ford 
company “might establish the fact that 
the phrase has a secondary meaning de- 
noting in the public mind a service to be 
performed on a Ford car by a regularly 
authorized dealer,” the determination 
must depend on the extent to which the 
phrase has become so associated pub- 
licly. This cannot be determined, the 
court holds, by affidavits presented to it 
which it terms “largely conclusions from 
facts.” 

As to the use of the word “Ford” 
written in script, the court points out 
that this practice had been discontinued. 





British Study All-Steel Bodies 


WASHINGTON, Sept. 1—“Consider- 
able attention is being paid by the British 
automobile industry to the possibility of 
wider use of all-metal bodies, and a 
tendency to a change from hardwoods 
already has manifested itself,’ A. E. 
Boadle, U. S. Trade Commissioner at 
London, reports. 
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Exports, Imports and Reimports of the Automotive Industry for July of current year and 
total for seven months ending July, 1926 


Automobiles, parts and accessories (total).. 

Electric trucks and passenger cars.......... 

Motor trucks and buses, except e'ectric: 
Rime Co FT GON, PCIE so oo.5e id ccesenencen 
Value up to $800, inclusive............. a 
WIG GVGU Gets ceeds cdicssncaecsdeuccnnns 
EVGP ESO te CMR wc cle meicicat.s nscwcnseees 
et See sc  ceueduess cnc teadecavaves 

Total motor trucks and buses, except electric 

PASSENGER CARS 

Passenger cars, except electric: 
Value up to $500, inclusive............... 
Value over $500 up to $800................ 
Value over $800 up to $1,200............ 
Value over $1,200 up to $2,000............ 
WERE OWE TEMtes fe tanec cca wie 8 wow sedsee 

Total passenger cars, ——_ Glectric...... 6.6. 

P , a 

Parts, except engines and tires, for 
automobile unit assemblies.............. 

Automobile parts for replacement........... 

AUEGIMORIIG GCCOREOPIOG. 2... oie cciccccccucvces 


Automobile service appliances (n.e.s.)........ 


Station and warehouse motor trucks......... 
TREE, So AWiiivdara Weleeta. soto ban me eslae daw amma 
PG occa te eae rae AO era cence es Kee mae ae 
Parts of airplanes, except engines and tires 
BICYCLES, ETC. 
MIGVGIOE BMG CKIGVOIES. . oii ccc sc cesccedeses 
OE SP eis vee KERR eer eee tah awe aes 
PUNE: OOO) CINOD) oss ccccccascdineceeceeres 

INTERNAL COMBUSTION ENGINES 
Stationary and portable: 

Diesel and Semi-Diesel.......:.......4.. 
Other stationary and portable: 

te CEE TON, PE eckacc bn 5a.s we cede weealewaes 

NN OI wn aa so hel Mea Re RE ORT ORES 
Automobile engines for: 

WHOtGe CHUCKS ANG DUGES: <6 cckcccicveres 
IIE CONS widicens oo cuvexCcduceernrecenwee 
SNE 2S. didiG paid ein een eee een Eee ee MAS 
PS | Ae rere ore oe ne erry ere 
Io raiuts yore a POAR Catala Reba ed ane eee 


Automobiles and chassis (dutiable).......... 
Other vehicles and parts for them (dutiable) 


Automobiles (free from duty)... ccccsccccecs 


EXPORTS : 
Month of July Seven Months Ending July 
5 1926 1925 926 
Number Value Number Value Number Value Number Value 

.. $21,710,057 -. $24,231,171 .. $180,816,875 .. $196,904,739 
19,571 19 24,018 80 130,791 50 80,684 
3,109 1,130,068 4,089 1,850,411 19,706 7,154,305 30,532 13,030,194 
217 224,675 252 278,979 1,712 1,840,561 1,626 1,910,995 
849 1,034,090 901 1,199,765 5,293 6,684,415 6,986 9,167,979 
119 ,126 167 29 846 877 2,665,246 1,318 4,107,490 
4,294 2,751, "959 5,409 3,859,001 27,588 18, 344, 527 40,462 28,216,658 
7,266 2,746,210 7,887 3,113,586 51,028 18,597,625 59,323 22,557,968 
4,070 2,811,303 4,840 3,286,005 35,086 24,804,594 40,206 27,429,039 
3,580 3,742,552 3,244 3,406,212 32,926 34,447,100 33,592 35,442,007 
1,35 2,034,232 726 1,145,177 12,656 18,841,798 7,084 10,838,673 
295 832,730 380 1,054,905 3,041 8,269,269 3,298 9,017,537 
16,567 12,167,027 17,077 12,005,885 134,737 104,960,386 143,503 105,285,224 
2,603,429 3,193,824 25,697,712 27,227,992 
2,305,847 3,496,205 16,022,563 21,165,157 
794,894 837,005 4,932,296 5,874,508 

585,715 ee 632,797 ey. 2,766,131 me 4,224,96 

6 2,282 12 20,162 196 138,477 107 111,69 
51 39,550 83 34,013 332 161,087 676 247;792 

9 74,981 1 3,000 62 295,276 27 126,94 

a 6,983 a 4,644 He 88,585 a 103,35 

275 20,451 581 20,259 4,727 124,423 3,440 _ . 103,00 

1,051 236,065 791 157,354 13,447 3,051,309 14,276 3,075,76 
= 96,053 = 200,651 aa —_ ‘ a“ 1,088 045 
214 21,549 101 227,914 472 288, 311 535 ' 908,608 
2,512 239,125 2,576 336,185 15,590 1,353 726. 18,007 4,699,037 
744 304,322 219 450,021 1,653 1 :350,987 “-" 4,173 1,484,468 
“3-8 © gic mh TS9 five 
36 12,027 59 22,542 31,445 2,643,054 4,144 462, 35g 

11,197 1,055,303 7,338 792,691 73,468 8,085,446 89,248 - 8,591 

123 0,810 654 168,233 418 219,674 1,458 6144847 

5 11,682 5 38,950 71,269 259 ~.—s«467,35 

‘ 319, 753 a Aas 369,023 2,416, 602 oe 2,619, we 

‘ IMPORTS iad 

62 70,033 - 57 106,752 234 610,600° #1 393 ‘shan 
‘ 65,837 as 18,083 oa 475,707 ing .71,924 
REIMPORTS . as e4 * s 
25 33,419 9 10,779 1 180,235 . 95 130,628 








Morris Will Invade 
Canada Within Year 


TORONTO, Sept 1.—Within the next 
year Morris Motors, Ltd. will start con- 
struction of a plant in the Dominion of 
Canada, J. W. Pickavant, Canadian rep- 
resentative of the concern, told his sales 
staff at a dinner held here. The factory 
will equal in size and equipment any 
now operating in the Dominion, he de- 
clared. His statement was: 

“Our hat is in the ring and it is there 
to stay. The Canadian market is to see 
an invasion of English manufactured 
motor cars unprecedented in the history 
of the country. 

“It is just a year ago that I reached 
Toronto with three cars for the exhibi- 
tion, without garage or salesroom in 
which to leave the cars. You all know 
what our success the first year has been. 
I think we can honestly believe the Ca- 
nadian buying public is interested and 
anxious to support an English concern 
if our product is equal or superior to the 
American article.” 


Open P. O. Tractor Bids 


WASHINGTON, Sept. 1.—Five San 
Francisco firms made identical bids to 
the Post Office Department on four gas- 
oline tractors, Thomas L. Degnan, pur- 
chasing agent, has announced. Eight 
bids in all were received as follows: 

F. W. Bolgiano & Co., Washington, D. 





C., $1268.75 each; Maggini Motor Car 
Co., San Francisco, $1067.10 each; Inter- 
national Harvester Co., San Francisco 
$1338.75 each; and the Wm. L. Hug- 
man Co., Flynn & Collins, Krestellar 
Motor Co., Doherty Bros. and C. R. Pe- 
terson Co., Inc., all of San Francisco and 
each of whom bid $1020.10 each. 





Three Companies Negotiate 


Cleveland Airport Leases 
CLEVELAND, Aug. 30—Three com- 
panies-are negotiating for leases and the 
right to erect hangars on Cleveland’s 
airport, according to City Manager W. 
R. Hopkins. Who these firms are is not 
announced. Mr. Hopkins, aided by the 
Chamber of Commerce, Glenn L. Martin 
and others, are laying the foundation of 
plans to make Cleveland the nation’s 
greatest airport. 

To date the field’s annual income is 
but $3600 on an investment of $1,250,000. 
The United States air mail service has 
$300,000 in hangars, planes and equip- 
ment on the field and pays a rental of 
$2400. The Ford interests have invested 
$100,000 and pay a rental of $1200 a 
year. 

Of the airport’s proposed 1000 acres, 
700 have been acquired and condemna- 
tion proceedings for the remaining 300 
acres are in the courts. As the field now 
stands it is 4200 ft. square. Equipment 
includes a 500,000,000 candle power flood 
light and a 3,000,000 candle power re- 
volving beacon. 


Canada July Outp wut’ ° 
Totals 15,208 Units 


MONTREAL, Sept. 1.—Production of 
automobiles in Canada at 15,208 units in 
July marked the lowest output for the 
year to date, but was 26 per cent over 
the 12,040 units reported for July of a 
year ago. This output compares with 
21,751 produced in June and 24,934 in 
May. It included 5459 open passenger 
cars, 7206 closed models, 2038 trucks, 
500 chassis and five taxicabs or buses. 

Motor car imports for July amounted 
to 3022 which with the production of 
15,208 made a total supply of 18,230 
cars available for use in Canada, but 
as 4158 were exported during the same 
month the apparent consumption was 
14,072 as against 9402 in the correspond- 
ing month of last year. For the year to 
date consumption is 116,721 as against 
74,657 in 1925. 


Dodge Equals 1925 Output 


DETROIT, Aug. 30—Production for 
the year of 1925 was equalled in less 
than eight months of the present year, 
by Dodge Brothers, Inc., on Aug. 26. 
When the 746th car was shipped that 
day last year’s total production of 259,- 
967 motor cars had been equalled. 

A statement issued by the factory 
shows the 1921 production was passed 
April 5; the 1922 production, May 27; the 
1923 on June 9 and the 1924 on July 22. 
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Machine Tool Show 
to be Yearly Event 
National Association Sponsors 


- Move to Cut Selling Costs 
and Aid Buyers 





CINCINNATI, Sept. 1—Arrangements 
have been completed by the National 
Machine Tool Builders Association for a 
national machine tool exposition in 1927 
to be held in Cleveland from Sept. 19 to 
24 inclusive. Under association plans, it 
will be the first of a series of shows 
which will be held annually. The show 
and its successors will be open to all 
reputable companies engaged in machine 
tool manufacture or service, whether 
members of the association or not. 

The purposes of the show are outlined 
as two-fold—sound distribution  ece- 
nomies in behalf of the machine tool 
industry, and to meet the convenience of 
machine tool using industries. A basic 
feature of the exposition according to 
plans of the association, will be the ex- 
clusion of all persons not having a rea- 
sonably direct interest in machine tools 
and their accessories. Admission will be 
by registration only. 

Allotment of space in the show will be 
to member companies as a first and dis- 
tinct group, and to non-member com- 
panies as a subsequent group. First al- 
dotments will be made at the association’s 
October convention. The exposition 
<ommittee is headed by J. Wallace Car- 
rel, Lodge & Shipley Machine Tool Co., 
cand includes P. E. Bliss, Warner & 
Swasey Co., H. W. Dunbar, Norton Co., 
©. B. Iles, International Machine Tool 
Co., and E. J. Kearney, Kearney & 
Trecker Corp. Exposition headquarters 
are at Room 635, 1328 Broadway, New 
York. 





New Zealand Act Favors 


British Cars and Bodies 


NEW YORK, Sept. 1—Reports re- 
ceived from New Zealand indicate that 
the New Zealand House has adopted 
tariff amendments designed to give 
preference to British automobiles. Basic 
ad valorem rates for all motor vehicles 
are established under which British 
automobiles get the preferential rate of 
10 per cent and others are taxed 35 per 
cent. Vehicles imported with passenger 
bodies are subject to an additional body 
tax. 

The British preferential rate on bodies 
is 10 per cent up to a dutiable value of 
$1000 and 5 per cent on any higher value, 
compared with a general tariff of 15 and 
7% per cent, respectively. 





Offer Heat Treat Course 


PHILADELPHIA, Sept. 1—The co- 
operative evening course in heat treat- 
ment and wmetallography of steel, 
conducted at Temple University under 
the auspices of the Philadelphia Chapter, 
American Society for Steel Treating, 
begins its sixth season Oct. 4, 1926. Its 


purpose is to afford men who are en- 
gaged in the various lines of work, con- 
nected with the use and treatment of 
steel, an opportunity to keep abreast of 
the rapid scientific progress of the art, 
and to get a sound grounding in funda- 
mental principles. A feature recently 
introduced is the advance class, for those 
who wish to go more deeply into the 
subject than is possible in the first year, 
or to take up more specialized investi- 
gations. 


Equipment Manufacturers 
Take National Show Space 

NEW YORK, Sept. 1—Service equip- 
ment manufacturers are showing an ear- 
lier interest this year than heretofore in 
the National automobile shows in New 
York and Chicago, according to Neal G. 
Adair of the Motor and Accessory Man- 
ufacturers Association. This is, presum- 
ably, due to changes that have been 
made in the provision for exhibition of 
service equipment. Mr. Adair said that 
several of the larger manufacturers al- 
ready have reserved space and a number 
of inquiries have been received. 

The New York show this year will 
have considerable space on the fourth 
floor available for service equipment and 
arrangements have been made to have 
this section open to the trade only dur- 
ing the early hours of the day, so that 
it will serve the purpose of an exclu- 
sive trade exhibition. Similar arrange- 
ments have been made for the exclusion 
of the general public at certain hours of 
the day in the North Hall gallery service 
equipment exhibit at the Chicago show, 
and all indications point to the extensive 
promotion of service equipment at both 
shows this year. 

Show literature, blanks, etc., will be 
available early in September. 


Holland Votes Motor Tax 


WASHINGTON, Sept 1.—After an 
extensive study of the subject, the Dutch 
government has decided on a motor tax, 
graduated according to the weight of 
the machines and the kind of tires, to 
raise funds for reconstruction of roads in 
Holland, Consul E. A. Dow, at Rotter- 
dam, reports to the Department of Com- 
merce. The petrol tax, first proposed, 
was discarded. A special “road fund’’ is 
to be created into which the motor tax 
and part of the bicycle tax will flow. It is 
estimated that it will cost 75,000,000 
florins to repair the roads which are, 
generally, in bad shape. 








Revive Hawthorne Racing 
CHICAGO, Aug. 30—Revival of 
A. A. A. racing at the Hawthorne dirt 
track yesterday was featured by a 
smashed track record when Ralph De 
Palma wheeled around the one-mile 
course in 48 1/5 seconds. He drove a 
Miller. Pete De Paolo followed De 
Palma for a score of 50 seconds in that 
sprint. DePalma also carried off other 
honors of the day. DePalma _ estab- 
lished the official one-mile dirt track 
record at Syracuse this year. 
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Financial Notes 




















Standard Textile Products Co., maker of 


textile coverings and cloths for the auto- 
mobile industry, announces a reduction in its 
bank loans to $1,250,000 from $2,700,000 as of 
Jan. 1, 1926. Sinee dividends on A and B 
preferred stocks were discontinued in 1924, 
the company has reduced its bank loans from 
$3,600,000. In addition bonded indebtedness 
has been cut and its’ financial position 
strengthened by the elimination of $800,000 
from the good-will item. Much of this im- 


vrovement has been brought about through 
liquidaticn of inventories. Profits are still 
unsatisfactory, states J. T. Broadbent, presi- 
dent, because of low selling prices as com- 
pared with production costs. 





Stromberg Carburetor Co. of America, Inc., 
declared regular quarterly dividend of $1.50, 
payable Oct. 1 to stock of record Sept. 10. 
The company reported for quarter ended 
June 30, 1926, net profit of $201,709 after ex- 
penses, Federal taxes, etc., equivalent to $2.52 
a share earned on 80,000 shares of no par 
stock. This compares with $134,497, or $1.68 
a share in preceding quarter, and $225,064 or 
$2.81 a share in second quarter of 1925. Net 
profits for first six months of 1926 totaled 
$336,206, equal $4.20 a share, against $385,369, 
or $4.81 a share in first half of previous year. 


Chevrolet 1927 Program 


Calls for Effort, Grant 
DETROIT, Aug. 28.—More than 1000 
members of the Chevrolet Motor Co.’s 
field sales force who supervise 8500 
Chevrolet dealers, closed their four-day 
convention in Detroit, today, optimistic 
over the prospects of increasing Chevro- 
let’s sales volume by 1000 cars a day. 
Technical experts from the company’s 
sales, advertising, parts and service and 
engineering, contributed their knowledge 
to the convention which was held in the 
Masonic temple auditorium, and, dele- 
gates were confident that they could 
bring about increased efficiency in sales. 
“Over-optimism is to be avoided,” was 
the message of R. H. Grant, general 
sales manager, who, during the ses- 
sions impressed upon his men the need 
of hard and intelligent effort during the 
coming year to merchandise the greatly 
increased production. 








Train-Car Crashes Higher 
WASHINGTON, Sept. 1—Grade cross- 
ing accidents, most of them involving 
motor vehicles, are increasing, according 
to Interstate Commerce Commission 
figures just announced. There were 
2202 such accidents, causing 845 fatal- 
ities and injuring 2578 persons during 
the first five months of 1926, the an- 
nouncement states, against 1895 accidents 
during the same period last year, which 
caused 753 deaths and 2168 injuries. 





Graham Plant at Peak 
EVANSVILLE, IND., Aug. 30— 
Graham Brothers local motor truck plant 
marked the biggest production days of 
the present year on Tuesday and Wednes- 
day last, when a total of 101 motor 
trucks were built each day. 
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Conditions Reported Favoring 
Steady Fall Retail Business 


(Continued from page 370) 
same period last year. 

While this prosperity is general 
throughout the state, it is the “Horn” 
district, containing the towns of Greeley, 
Longmont, Loveland, Eaton, Windsor, 
Brighton, Fort Lupton and Fort Collins, 
that is showing the greatest activity. 
Collections are much improved. All in 
all, signs indicate the best fall business 
the motor industry has ever known in 
Colorado. 








KANSAS CITY | 


LTHOUGH a slump in the demand 

for new cars was felt here by most 
dealers during the first three weeks of 
August, similar to that experienced in 
this section every year, the last week of 
the month showed a marked increase and 
dealers expected September would prove 
to be above normal. 

The condition of the used car market 
is said to be better than for several years, 
and stocks are generally much lower than 
usual at this time of year. 

All motor paper is being disposed of on 
short notice and at good terms. Money 
is said to be plentiful for the financing 
of all motor car deals and applications of 
all prospective credit purchasers are be- 
ing accepted with the exception of some 
wishing to buy used models. 

The August volume of sales in acces- 
sories was reported as about normal. 








DES MOINES 











= was a poor month for Iowa 
car dealers. Business was poor 
especially during the latter half of the 
month. Dealers who were able to offer 
new models were not so greatly handi- 
capped, but even the new models failed to 
boost volumes to the desired point. The 
outlook for the remainder of the year is 
good. Used cars are selling very slowly. 
Registrations for August of this year will 
probably be considerably less than during 
the same month last year. 





NEW ORLEANS 











D ESPITE the fact that August showed 

a downward trend in sales, business 
as a whole in New Orleans was between 
11 and 12 per cent better than for the 
same period last year. There has been 
some difficulty reported in moving used 
cars. However, few dealers report ac- 
tual losses on used car sales. 

The reception given to the various new 
models that have been introduced in this 
city within the last 30 days is indicated 
by the fact that there has been a sales 
gain of between 18 and 20 per cent since 
their introduction. The highest percent- 
age of increase in sales from new models 
is in the higher priced car field. 


A canvass of the truck sales for 
August shows that this line of automotive 
business held up better than passenger 
cars. 

In the accessory line there has been a 
substantial increase. 





SEATTLE 











EALERS in practically all lines 

in the Seattle district are happy. 
State distributors of one car selling for 
$1500 to $2000 reported July sales 40 per 
cent ahead of last July. The farmers in 
the Pacific Northwest have money to 
spend this fall and quotas from the agri- 
cultural sections will be exceeded, while 
the sales in the industrial cities are hold- 
ing up. 

Dealers who ask for one-third down 
payment are finding repossessions almost 
negligible and credit conditions are good. 
Most dealers have been able to shorten 
time payments from eighteen to twelve 
months. Interest in the new models is 
more sustained than last year. 

Dealers are practically unanimous in 
reporting that sales for the last six 
months this year will be substantially 
ahead of those of a year ago. The used 
car market is not unduly heavy. 

The sales of trucks in Seattle and the 
Pacific Northwest, which were slow in 
June and July, have picked up. Acces- 
sories and equipment sales are keeping 
pace. 





ST. LOUIS 











i, pe models of passenger cars re- 
ceived a splendid reception. Crowds 


of people thronged the showrooms and. 


many automobiles were sold, as many as 
on virtually any previous day of the 
first showing of new models. Dealers 
are confident that the impetus given to 
sales by the introduction of the new cars 
will insure good business during the com- 
ing fall months. 

The used car situation is regarded as 
favorable with stocks on hand about 
normal. Sales are lower due to the 
season. 

Trucks from 1% to 3% tons capacity 
are in good demand. 





LOUISVILLE 











XT EW car sales during August were 
4 almost equal to July and approx- 
imately 25 per cent ahead of the same 
month of last year. New models went 
over with a bang, especially those whose 
introduction was preceded by liberal ad- 
vertising and publicity. Sales for the 
year are leading the same period as last 
year by a good margin and dealers are 
optimistic regarding business prospects 
for balance of year. 

From the July record, used car stocks 
were lowered during the wait for new 
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models, but are beginning to climb again, 
although the situation is not considered 
bad and dealers are becoming more strict 
in trading. While truck business is not 
quite up to expectations, it is ahead of 
last year and dealers expect a fair busi- 
ness during the balance of the year. 
Repossessions are low and general busi- 
ness conditions are good. Tire dealers 
report a gratifying increase. 





BUFFALO 











XCEPT for the commercial field there 

was a slight drop in sales during 
August, but it is likely that an in- 
crease over August 1925 will be shown. 
The Buffalo office of Ford reports slight 
increase over July, however, and the best 
August in experience of this office. The 
used car situation is no worse than a 
year ago, although perhaps no better. 
The best that can be reported is that it 
is keeping pace with the sale of new cars. 
Automotive equipment jobbers report 
August better than July. 

Truck business for August is reported 
by many dealers to be ahead of that of 
July and much better than a year ago. 
Same report comes from Buffalo truck 
manufacturers. Size demand is well dis- 
tributed. 

Tire sales are better than they were in 
July and there is a greater feeling of 
confidence and optimism among dealers 
than has been the case in many months. 





Texas Defers Using 
Truck-Bus Control 


AUSTIN, TEXAS, Aug. 28—An 
amendment to the law which was enacted 
by the legislature at its last regular ses- 
sion nearly two years ago, placing motor 
bus and motor truck transportation un- 
der the jurisdiction of the Railroad Com- 
mission will have to be amended in a 
few respects before it can be effectively 
enforced, according to C. V. Terrell, 
member of the Railroad Commission. 

For this reason rates and regulations 
governing their operation will not be pre- 
pared and promulgated until after the 
next regular session of the legislature in 
January when it is expected the existing 
law will be amended so as to cure the 
defects that now prevent the Railroad 
Commission from exercising control in 
these respects. 

The traffic of motor buses and motor 
trucks over the highways of the state 
has greatly increased during the last 
several months, it is stated. Every part 
of Texas is now served by these lines. 
They can not only handle an enormous 
volume of express but their local passen- 
ger business far exceeds that of the 
railroads. The passenger rates charged 
by motor bus lines vary according to 
the railroad competition they may meet 
with. If such competition exists the 
fares are lower than railroad fares, but 
if the motor bus line is in territory not 
reached by railroad the fare is much 
higher than the regular railroad pas- 
senger rate per mile. 





398 


Railroad Executives Organize 
to Study Bus Transportation 





Conference is Launched at New England Meeting Which 


Will Provide Clearing 


House for Methods in 


Administering Bus Subsidiary Companies 





PROVIDENCE, Aug. 28—Foreseeing 
national legislation controlling the op- 
eration of motor buses, and planning to 
work out economical methods of trans- 
portation with gasoline propelled ve- 
hicles, there was formed here this week 
the Railroad Motor Transport Confer- 
ence. There were present at the confer- 
ence which began here and finished in 
Boston 60 men representing 40 class 1 
railroads of the United States, Canada 
and Australia. 

Arthur P. Russell, vice-president of the 
New Haven Railroad and president of 
the New England Transportation Co., its 
subsidiary. operating bus lines, was 
elected chairman of the conference. R. 
H. Newcomb, assistant to Mr. Russell, 
was chosen vice-chairman; F. J. Scarr, 
supervisor of motor service of the 
Pennsylvania Railroad was made secre- 
tary-treasurer; T. B. Wilson, supervisor 
of transportation, Southern Pacific Rail- 
road, first vice-chairman; G. C. Wood- 
ruff, New York Central Railread, second 
vice-chairman; N. D. Ballentine, Sea- 
board Air Line, third vice-chairman; 
R. N. Van Doren, vice-president and gen- 
eral counsel, Chicago & Northwestern 
Railroad, chairman of the law committee. 

The executive committee comprises the 
above officers: C. S. Lake, Chesapeake & 
Ohio; G. W. Lupton, Santa Fe; W. L. 
Campbell, Erie; H. F. Fritch, Boston & 
Maine; A. Hatton, 
John C. Drew, Missouri Pacific. After 
an inspection of the New Haven Rail- 
road’s terminal for handling bus traffic, 
the general business of the conference 
began. 


Operating Theories Discussed 


General discussion centered around the 
theory of railroad highway operation, 
method of railroad passenger survey and 
highway traffic survey. Then there fol- 
lowed debate on highway operating 


problems, maintenance costs, accounting, 


the legal situation as to regulation 
locally and nationally. The speakers 
comprised A. P. Russell, J. O. Halliday, 
E. J. Phillips, R. H. Palmer, F. J. 
Swentzel, F. S. Hobbs, Harold Price and 
V. F. Letcher. The last named speaker 
came from Australia to study railroad 
and bus problems in this country, and 
was invited to join in the meetings. 
Then it was pointed out that the con- 
ference was not called together to or- 
ganize, have a few meetings and forget 
it, but to establish a clearing house, 
nation-wide in function and scope, for 
transportation thought and development; 
where tabs can be kept on bus growth 
and its problems. The knowledge gained 


Canadian Pacific; © 


is to be disseminated to every class 1 
railroad in this country and elsewhere 
for its use and guidance in individual bus 
problems in its efforts to solve them. 

Discussing informally during luncheon 
and defending the need of such a clearing 
house, one of the railroad executives 
stated that the railways never would 
have wilfully engaged in the bus business 
unless they had been driven to it in sheer 
self defense. Now they have taken up 
motor transportation to protect their in- 
vestors in their stocks and to save the 
dollars already invested in the railroads. 

It seemed to the railroad executives 
that this conference might be termed 
starting a course in school. And Provi- 
dence was chosen to begin the course be- 
cause it had the largest and most suc- 
cessful railway controlled bus system in 
the country, and which has been built up 
within a relatively short time. There the 
delegates could get first-hand informa- 
tion on how it was planned and worked 
out under competition. 


Conference to Supply Data 


Out of conference meetings the men 
upon whom rest the duties of seeing 
that their railroads operate buses when 
necessary without piling up deficits, will 
get all the facts and figures from their 
associates relative to experiments under 
all sorts of conditions. Where acute 
situations arise those in charge can call 
upon the conference or individuals for 
assistance. There will be a lot of legal 
complications arising that must be 
handled properly, and then the legislative 
questions must be studied to prevent too 
much of a burden upon the operators. 
With the experiences pooled it will be 
possible to get advice of some sort very 
speedily. Eventually it is expected that 
this will result in standardization of the 
motor bus business in America. 

According to the speakers who were 
heard at the afternoon session the rail- 
road executives will welcome national 
regulation and control of the bus busi- 
ness. They took the position that as 
they now are governed and regulated by 
Federal and State boards they must ex- 
pect to have this control extended as 
long as they continue in the common 
carrier class, which is what operating 
any sort of transportation system is 
now. The speakers seemed to feel that 
the trend of public opinion as expressed 
in recently enacted legislation bears out 
the idea that the people generally be- 
lieve that it is best to entrust the bus 
business to regularly established trans- 
portation agencies. In turning from 
steel to rubber the delegates feel that 
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they merely are keeping pace with 
progress unless they want to be put in 
a defenseless position. 

Following the conferences here the en- 
tire group went to Boston where at the 
Copley Plaza Hotel at a banquet other 
addresses were made during the evening. 
At this dinner the trend of some of the 
talks was toward the motor coach on the 
highways, and the gasoline propelled ve- 
hicle which runs on rails taking the 
place of steam trains. There are a num- 
ber of them in New England now. 

Howard Moulton, of the New Haven 
Railroad, speaking at the banquet, said 
that the railroads finding the public turn- 
ing more and more to highway travel 
decided that the competition forced on 
steam roads by motor and electric rail- 
way service necessitated some agency 
giving highway traffic stability and pro- 
tection. He said the railroads through 
their experiences in handling traffic could 
best prepare and maintain schedules un- 
der all conditions, and at the same time 
protect financially the traveling public. 

No date was set for the next meeting. 


Mack Official Cites 
Bus and Rail Place 


SEATTLE, Aug. 28—D, Lloyd Smith, 
Pacific Coast manager of the public 
works division of the Mack-International 
Motor Truck Corp. arrived in Seattle this 
week on a business trip through the 
Pacific Northwest. Although he believes 
strongly in great developments in bus 
transportation his ideas are not radical. 
He sounded a warning against radical 
change-over from electric railway equip- 
ment to motor bus vehicles. The two 
types of equipment, Mr. Smith stated, 
have very definite spheres of operation 
and neither should trespass into the field 
of the other. 

“Personally, my knowledge of the 
transportation business leads me to this 
definite conclusion—that in those cities 
where the population might be con- 
sidered metropolitan in its nature, and 
by that I mean probably a minimum 
population of around 75,000 there is 
every indication that there is a definite 
place and need for electric street rail- 
ways. I do not believe except in remote 
instances, there are many cities under 
40,000 population which can or have sup- 
ported an economically sound, satisfac- 
tory and financially successful street car 
company operating as a strictly city op- 
eration without interurban extensions. 

Three more points were made by Mr. 
Smith which have established themselves 
in his opinion. “First, I think the five- 
cent fare, whether by one or another 
mode of transportation is past. Second, 
to my mind, the motor coach represents 
a deluxe service for which the public 
will pay. Third, transportation problems 
of any city should be divorced from local 
political tie-ups, I believe, and should 
be approached from a hard-hearted busi- 
ness standpoint. If you have a trans- 
portation opportunity that will return 
dividends on the capital invested, the 
door should be thrown open to the en- 
trance of private capital.” 





ee 











ic 
al 
is 
ne 
eS 
us. 
al. 
al 
p- 
vO 
d, 
on 
Id 


1S 


il- 
ite 
er 
p- 
LC- 


)p- 


ier 


‘ld 





ee 











Automotive Industries 
September 2, 1926 


Industry Wage Rate 
Shows $36.67 Average 


Increases of 5 to 10 Per Cent 
Over 1922 Noted by 
Labor Department 








WASHINGTON, Sept. 1—Wages in 
the automotive industries in the United 
States were from 5 to 10 per cent higher 
in 1925 than in 1922, and the average 
full-time hours per week jumped to 50.3 
in 1925 from 50.1 in 1922, according to 
statistics issued by the Department of 
Labor in the August “Monthly Labor 
Review.” 

The 1925 data covers a total of 140,- 
930 male and 3,432 female wage earners 
in 99 plants manufacturing automobiles, 
bodies and parts. The survey was made 
in Illinois, Indiana, Michigan, New Jersey, 
New York, Ohio, Pennsylvania and Wis- 
consin where, according to the 1923 
census, 91 per cent of wage-earners in 
automotive and other allied industries 
are located. 

The average earnings of males in all 
occupations combined increased from 
66.2 cents per hour in 1922 to 72.9 cents 
per hour in 1925. The increase for fe- 
males in the same period was from 43.8 
cents per hour to 46.7. The average in- 
crease in the industry as a whole was 
from 65.7 to 72.3. 

The average full-time earnings of 
males, per week, which were $33.19 in 
1922, jumped to $36.67 in 1925. Fe- 
males increased their full-time weekly 
earnings from $22.05 to $23.40, while 
the increases for males and females com- 
bined was from $32.92 to $36.37. 

In 1922, the highest average earnings 
per hour for males were credited to let- 
terers, stripers and varnishers, who got 
93.1 cents. The 1925 list is led by “ding- 
men” who earned $1.037 an hour. La- 
borers were lowest on both lists (except 
apprentices). The laborers earned 57 
cents an hour in 1925, against 49.5 in 
1922. 


Overtime Rates Vary. 


The straight, or regular rate of wage 
was paid for overtime work by 39 of the 
99 plants covered in the survey in 1925. 
An increase over the straight rate was 
paid to all employees by 38 plants and 
to time workers by 9 plants for overtime 
and for work on Sundays and holidays. 
The increase varied from one and one- 
fifth times the regular rate to one and 
one-half times. 

The statistics issued by the Depart- 
ment in its present report give the var- 
ious occupations in detail, divided by 
States, with the note that those work- 
ing on electrical starters, generators or 
magnetos, and those engaged in the 
maintenance or construction of buildings 
and in the engineering, drafting and ex- 
perimental departments are not included 
in the figures. Similar data, on the au- 
tomotive industries, now is being pre- 
pared and will be available in bulletin 
form later. 








FONCK SETS SEPT. 21 
FOR FLIGHT TO PARIS 


NEW YORK, Aug. 28.—Sept. 21 
has been set as the tentative date 
by Captain Rene Fonck, the French 
ace, and Lt. Allan P. Snody, U. S. 
N., for the hop-off on their flight 
to Paris. There will be a full moon 
during this period, which will aid 
them in the night hours on their 
3600 mile flight. 

A number of tests to determine 
the weight carrying ability and 
fuel consumption of the Gnome- 
Rhone Jupiter 425 h.p. engines will 
be made within the next few 
weeks. | 











| 














Chandler-Cleveland Sales 


Ahead of Factory Output 

CLEVELAND, Sept. 1—Following 
the initial display of its 19 new models 
at the convention of dealers and distrib- 
utors held here in August, the Chand- 
ler-Cleveland Motors Corp. is in a de- 
cidedly favorable position, according to 
its executives. The plant is now run- 
ning full time with overtime in some de- 
partments and ends the month 2500 cars 
behind on orders. 

The new car display which was held 
here in Euclid Gardens has -been trans- 
ferred to Detroit where it is being 
shown at Grand Boulevard and Wood- 
ward avenues. Letters calling attention 
to the display have been sent to all 
Chandler dealers and distributors in 
Michigan and other points within a day’s 
travel of Detroit. 





Frame Plants Active 

CLEVELAND, Sept. 1.—Strong de- 
mand for automobile frames has caused 
unusual summer activity in the plants 
of the Otis Steel Co. and the Midland 
Products Co., according to E. J. Kulas, 
president of both. 

“Our plants in both Detroit and Cleve- 
land are running ahead of the sched- 
ules of a year previous and it has been 
necessary to curtail vacations of exe- 
cutives” said Mr. Kulas. “I am not pre- 
dicting that this demand will continue 
but I am optimistic.” 





To Make Accessory Line 

FORT ATKINSON, WIS., Aug. 28.—A 
line of automotive equipment, with shock 
absorbers and windshield wings as prin- 
cipal products, will be placed in produc- 
tion by the Auto-Wing Co., newly in- 
corporated at Fort Atkinson, Wis., with 
a capital of $75,000 preferred stock and 
1250 shares of no-par common. 


White to Have 80 Branches 

CLEVELAND, Sept. 1—The White 
Motor Co. is planning to increase the 
number of its jointly operated sales and 
service agencies to 80. Plans call for 
new increased facilities in Los Angeles, 
Milwaukee, Syracuse, White Plains, N. 
Y.; Camden, N. J.; Waterbury, Conn.; 
Mineola, L. I., and the Bronx, N. Y. 
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Governors to Check 
Carolina Bus Speed 


Vehicles Must Carry Regula- 
tors After Nov. 1—May 
Include Private Cars 


COLUMBIA, S. C., Aug. 28.—Contin- 
uing his campaign for safe driving of 
motor buses in South Carolina, Samuel 
McGowan, chief highway commissioner, 
has issued orders to the effect that, after 
Nov. 1, 1926, motor buses operating from 
city to city shall be equipped with “gov- 
ernors” which will prevent them from 
making more than 35 miles per hour. 

Numerous complaints of passengers 
buses running in excess of the speed 
limit have been made to Mr. McGowan, 
and a number of bus drivers have been 
suspended for speeding. “I have no ob- 
jection to speeding in itself,” Mr. Mc- 
Gowan says, “but when speeding im- 
perils human lives it is time to call a 
halt. My purpose in issuing the order 
is to protect the lives of those who use 
the buses and those who use the high- 
ways.” 

The order to the director-of motor 
transportation of South Carolina, in 
part, is as follows: “You will please 
take immediate steps to require the op- 
erators of inter-city buses to have in- 
stalled on all such vehicles on or before 
Nov. 1, 1926 ‘governors’ or other me- 
chanical devices which can be so set as to 
physically prevent the making of speed 
in excess of 35 miles per hour; such 
governors or other mechanical devices 
to be thereafter kept at all times in good 
working order and subject to inspec- 
tion.” 

Mr. McGowan, in his order, intimates 
that should this experiment prove suc- 
cessful, steps may be taken looking to 
the authorization of the highway de- 
partment to require the owners and 
operators of privately owned cars to 
equip their machines with speed lim- 
iters. 


Iowa May Change Fee Basis 


DES MOINES, Aug. 28.—Revision of 
automobile license fees will be asked 
of the next general assembly under a 
new schedule being worked out by Sec- 
retary of State W. C. Ramsey, who pro- 
poses decrease in fees on certain types 
of vehicles, based on deterioration and 
age. A saving of $1,000,000 is antici- 
pated although the general plan has not 
been definitely announced. The present 
annual automobile license revenue is 
about $10,000,000. 








Monobloc Canadian Plant 

CLEVELAND, Sept. 1.—Directors of 
the Monobloc Co., at a meeting held here 
approved a plan to establish a Canadian 
subsidiary of the company. The new 


plant will cost $75,000 and will take care 
of the Canadian and British demand for 
the company’s product which has over- 
taxed the capacity of the Dover factory. 
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Garage Owners Test 
Dakota Regulation 


PIERRE, S. D., Aug. 28.—A test case 
between Henry J. Wegner, a local gar- 
age owner, and the Board of Railroad 
Commissioners, to determine whether or 
not garages in the state are under jur- 
isdiction of the board will affect nearly 
1200 garages in South Dakota and have 
a bearing upon nearly $30,000 estimated 
cost of bonding insurance required if 
the commission sustains its contention 
of authority over all garages. The law 
requires the firms to pay $1 annually in 
license and post a bond. The rate upon 
the latter is the objectionable feature 
and it is being contested by the Auto- 
mobile Trades Association of the State. 
The law has advantages to recompense 
for the expense, inasmuch as under that 
statute garagemen are privileged to sell 
ears left with them indefinitely, to re- 
cover storage rent, otherwise, to secure 
this return the garage man would have 
to go through a costly court procedure to 
obtain title for such a sale. 


Crane Maker Adds Unit 

GREEN BAY, WIS., Aug. 28.—The 
Northwest Engineering Works, manu- 
facturing crawler type cranes and hoists, 
is breaking ground for a one-story man- 
ufacturing addition which will cost about 
$75,000, including equipment. The con- 
cern is one of the pioneers in adapting 
the track-layer type of tractor to cranes 
for industrial yard use. 








Tool Company Organized 

MILWAUKEE, Aug. 28.—The Cream 
City Tool & Mfg. Co. is a new Wisconsin 
corporation organized by C. E. Ward, 
Edward A. Tank and Walton C. Ferris 
to manufacture machinery, tools, me- 
chanical appliances and parts. 








| 
| Coming Feature Issues of 
| Chilton Class Journal 
Publications 

Sept. 10—Operation & Mainte- | 
nance. Annual Bus Issue 

Sept. 15—Commercial Car Jour- 
nal. Annual Bus Issue 

Sept. 30—Automotive Industries. 
Annual Production Issue | 
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General Foundries Formed 


by Flint Business Group 

FLINT, Aug. 28.—Formation by a 
group of Flint business men of a new 
concern to be known as General Foun- 
dries, to manufacture gray iron and 
semi-steel castings and specializing in 
motor castings has been announced. 

Work will be started immediately on 
a factory on Atherton road near the 
Flint Malleable Iron Works, to cost 
$125,000. The plant will be ready for 
operation by Oct. 1, and, as the demand 
for the products increases, other units 
will be erected. The company expects 
to dispose of most of its product in 
Flint. The annual output will be 12,000 
tons. 

Incorporators are Edwin W. Atwood, 
Carl W. Bonbright, W. E. Fellows, J. M. 
Barringer, G. J. Snook, John M. Greis- 
sell, Robert T. Perry, A. C. White, Lewis 
Lebster and F. S. Grau. 


Bus and Truck Sales Steady 

€LEVELAND, Sept. 1.—Satisfactory 
conditions exist in the motorbus and 
motor truck industries despite midsum- 
mer dullness according to Walter C. 
White president of the White Motor Co. 
“There has been no let up in the third 
quarter and I don’t think there will be,” 
he adds. 
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South Africa Holds 
Good Sales Prospect 


WASHINGTON, Sept. 1.— Present 
trends in the automotive trade in South 
Africa indicate favorable prospects for 
the trade during the remainder of the 
current year, Trade Commissioner Ste- 
venson, at Johannesburg, has reported 
to the Department of Commerce. 

The outstanding feature of the second 
quarter of the current year has been the 
apparent large increase in the number 
of new and prospective buyers, a con- 
dition believed to result from last year’s 
record maize crop. Estimated automo- 
bile imports during the first quarter of 
the year were 5900 cars with sales of 
6200; and, in the second quarter, im- 
ports of 5700 with sales of 6500. 

While recent model changes are re- 
ported to have disturbed market condi- 
tions somewhat, tending to a slacken- 
ing of sales in high-priced cars par- 
ticularly, the financial position of the 
trade is excellent, Commissioner Ste- 
venson declares. 

Stocks of heavy trucks on hand are 75 
per cent greater than at the same time 
last year, and sales of trucks below $500 
value have increased 80 per cent. 





Canadian Excise Continues 


WASHINGTON, Sept. 1.—Automo- 
biles exported from the United States 
to Canada still are subject to the excise 
tax, despite the amendment to the Ca- 
nadian budget repealing this tax on 
low-priced automobiles from countries 
enjoying tariff concessions in Canada, 
Trade Commissioner Lynn W. Meekins, 
at Ottawa, reports to the Department 
of Commerce. The rate on American 
cars is 5 per cent on cars valued at not 
more than $1200 and 10 per cent on cars 
of greater value. 








Calendar of Coming 


Events 





SHOWS 
BOSTON BIGGS, «on.006.00005 804006 Sept. 27-Oct. 2 
Radio Exposition, Mechanics’ Bldg. 
PMIOERS: nis aso oss bn we ka Geos ee Dec. 4-15 
PEO ASIDE: 65h 0ss5e% reser eoeene Dec. 7-20 


Ninth Argentine Automobile Show, 
en Park. 

ERE Gussostiasadesieeeetas acne Sept. 20-24 
National Steel and Mechanical Tool 
Exposition, Municipal Pier, American 
Society for Steel Treating. 


| eee renner erm fe Sept. 27-Oct. 2 
National Radio Exposition. 

1 EP et tee es Nov. 8-13 
Coliseum, Automotive Equipment As- 
sociation. 

ROTO 5s 446565555 % 05 sao esmaneeene Nov. 15-19 


Hotel Sherman, National Standard 
Parts Association. 

fe ee eT er ine. Jan. 10-15 
Coliseum, American Road Builders’ 
Association. 

ee re Jan, 29-Feb. 5 
National, Coliseum, National Auto- 
mobile Chamber of Commerce. 


CHIGRION 65 556656050530 0%65%400 00 Jan. 29-Feb. 5 
Annual Salon, Hotel Drake. 
fe ree er Oct. 4-8 


Public Auditorium and Annex, Amer- 
ican Electric Railway Association. 


ee ree eee Oct. 4-9 
Olympia Motor Cycle. 

DING a a awanshbsscseGacwssiocnae Oct. 21-30 

ee on ee Feb. 12-19 


Annual Salon, Hotel Biltmore. 


ee eT Sept. 1-20 
“Exposition. 

RR rr rare. Sept. 6-13 
Fifth International Road Congress. 
DOW REM OO Bis cs cass Parwiss deci naen Sept. 7-10 

Machine Tool Exhibition. 

ol fee . < | a er ri: Sept. 13-18 
Radio World’s Fair, Madison Square 
Garden. 

WOW, BOE. 65s sas dessscccarerss Nov. 24-Dec. 4 
Annual Salon, Hotel Commodore. 

PUOW | CEE Gob ssw Snncnscscabcas sees Jan. 8-15 


National, Grand Central Palace, Na- 
tional Automobile Chamber of Com- 
merce, 


PRIE ie os Ok 54 5a IRSA awe epsom Oct. 7-17 
Auto Salon, Grand Palais. 
ee Oe er Dec. 3-19 


International Aeronautic Exposition, 
Grand Palais. 
PME. cai acs Fes ain lawton aa eee Sept. 18-28 


CONVENTIONS 
American Electric Railway Association, 
Public Auditorium and Annex, Cleve- 
PRE 552 sh Seas Kes select ene Oct. 4-8 
American Road Builders’ Association, 
Congress Hotel, Chicago ....... Jan. 10-15 
American Society for Steel Treating, 
Municipal Pier, Chicago...... Sept. 20-24 
Associated Manufacturers of Fabric 
Auto Equipment, Inc., La _ Salle 
EINER, COORDS oss 0:66.00: 9:0 0:00:00 00-608 Nov. 13 


Automotive Electric Association, Del- 


aware Water GOD ...cccerses Sept. 13-16 
Automotive Equipment Association, Coli- 
SOUM, CHICREO: bos cvvcscdienevds Nov. 8-13 
National Association of Finance Com- 
Panties, CRICKRO occ cccccccenes Nov. 15-16 
National Standard Parts Association 
Hotel Sherman, Chicago...... Nov. 15-19 
National Tire Dealers Association, Inc., 
PACMPNIS, "TORR, cccccsccccicces Nov. 16-18 


S. A. E. MEETINGS 
National 


Boston, Nov. 16-18, National Transportation 
and Service. 

Chicago, Sept. 21-28, Production Engineer- 
ing, Hotel Sherman. 


RACES 
PONTE = 5s a PNEREMRERS TOR Re ROR eT Sept. 6 
poo i cl © |) i cc oe rer ae Sept. 26 
COMOTMAD BOTS ons ccice ccc ed éseeesed's Sept. 6 

Pike’s Peak Hill Climb. 
DOT, TOMBS 6.6 66k 66 bhi ewes tee Nov. 11 
PUIPO CREE 6 h05 0s ts scacekseawnoee eens Oct. 23 
 POUOIOD i. 60:66 554 S ARISEN Nov. 26 
PR es. 55:65 s bine ekeeioes Sept. 4-11 


National Air Races. 
ee le ce kde be ccdemeneneoen Oct. 13 











